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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 
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Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 


me ¥ : 


carcacees! | 3 | wats 


yo | ona 








—>90C= 


0 









=. 
Sa aa, 


Ts: 





| Quality Insurance 


For Preferred Risks 





Our new accident policy—the 


doth ANNIVERSARY 


gives all the usual coverage demanded by live sales- 
men (and buyers) and, in addition, has a new, liberal 
and strong selling inducement in its provision of 


DOUBLE DEATH BENEFIT 


for accidents occurring while riding ia 


PRIVATE or PUBLIC AUTOMOBILES 
20 per cent. of all accidents reported are 
Auto Accidents 


and no class of risk is more exposed to this hazard, 
through constant use, than the Preferred risk. They 
will want this policy. 


The PREFERRED ACCIDENT INSURANCE CO. 


KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 
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THE PROVIDENT LIFE AND TRUST 
COMPANY OF PHILADELPHIA 


| (Penna.) 


Provident agents are selling not only 


protection but satisfaction. 


The policy-holder who matures a Provi- 
dent Long Endowment is a center of 


Provident influence in his community. 


Protection + Thrift = Satisfaction. 








We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 














The Fireman’s I‘und 
is in the front rank 
in fire, marine and 
automobile insurance. 














ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 




















The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 
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(FE INSURANCE COMPANY 


OF GOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 

















SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 


Insurance in Force 


Over $66,000,000.00 


HARRY L. SEAY, President 


LAWRENCE M. CATHLES, 
Vice President & Actuary 


P. N. THEVENET, Secretary 
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[‘ the citizens of Mississippi wish to 
continue to receive the benefits of fire 


insurance, they must in some manner 
contrive to nullify the action of the State 
revenue agent, who has brought suits 
against 138 fire insurance companies for 
penalties aggregating about $909,000,000 
for alleged violations of the State anti- 
trust law. A number of the fire insur- 
ance companies have already ceased writ- 
ing new business in Mississippi, and it 
is likely that all of the remaining com- 
panies will do likewise, as they cannot 
afford to run the risk of piling up further 
penalties at the rate of $5,000 per day. 
As all the premiums ever collected in 
Mississippi have not amounted to one- 
tenth of the penalties demanded, and as 
the business in that State has been con- 
ducted at a distinct loss for at least 
a third of a century past, there is little in- 
centive for the companies to remain in 
the State and be obliged to contend with 
the results of absurd legislation. It is 
probable that most or all of the com- 
panies, unless some ray of light pene- 
trates the darkness of the situation, will 
not only refuse further new business in 
Mississippi, but will cancel that now in 
effect. Company officials will naturally 
regret having to disrupt their relations 
with agents and policyholders, but there 
seems to be no other course for them, if 
the suits are pressed and no legislative 
relief is promised. 
oe: a 

A somewhat similar situation has also 
arisen in Alabama, eleven leading fire in- 
surance companies having been indicted 


by the grand jury of Jefferson county, 
at Birmingham, for alleged violation of 
the anti-compact law in connection with 
the fixing of premium rates. It is about 
time that 
should recognize that fire insurance is 


legislative bodies generally 


not a commodity of which the cost price 
can be ascertained in advance of its sale. 
The 


based upon an estimate of the probabili- 


premium charged is necessarily 
ties in any particular case, as to future 
loss; and the actual cost of insurance 
cannot be ascertained until the risks as- 
sumed are terminated. Provision should 
therefore be made for legal co-opera- 
tion in the production of advisory rates, 
as the combined experience of all com- 
panies should be available in estimating 
probable future costs, as a foundation 
for equitable rates. 


N excellent illustration of some of 

the things an insurance depart- 
ment has to fight against appeared in a 
claim presented to the Kansas depart- 
ment last month. A man had _ pur- 
chased a Ford car for six hundred dol- 
lars and had taken out fire and theft 
insurance for that amount. The car 
was stolen. The insurance company of- 
fered to buy the policyholder a new 
Ford to replace the one stolen. A 
material drop in the price of Fords 
having taken place in the last 
months, the policyholder refused to ac- 
cept the new car, demanding paying of 
the full amount of his policy or a new 
Ford plus the difference between the 
cost of the new car and the amount 
of insurance carried. Very naturally 
the insurance department refused to 
make an order to require the company 
to pay the difference. To have decided 
otherwise would manifestly have been 
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against public policy. A period of fal- 
ling prices, which may be indefinitely 
prolonged, has begun, and to place it 
within the power of a policyholder to 
obtain the replacement of burned or 
stolen property with a brand new piece 
of workmanship and to pay him in ad- 
dition the difference between the cost of 
the latter and the original price of the 
property lost would constitute an exten- 
sion of moral hazard which could in no 
circumstances be permitted. 


HE business of insurance, and this 
fi applies to all branches, is never de- 
pendent upon the results of any one year, 
indeed, we would go beyond that and say 
aily two or three years; it is the oldest of 
truisms to say that it is built on the law 
of averages, but many, when matters seem 
to be running adversely, forget that the 
law of averages takes that into account. 
If we will remember this, it wilt help 
some through the present times which 
seem to be a bit full of stress. As an 
illustration of the general statement, the 
fire premiums and losses paid in Massa- 
chusetts for the ten years, 1910 to 1919 
inclusive, amounted to 198,000,000 for 
premiums, $107,000,000 for losses, and 
works out a loss ratio for the ten years 
of 54.08. Now, this ten years included 
the famous Salem conflagration of 1914, 
when the losses for that year were $23,- 
000,000, or approximately one-fifth of 
the total for the whole ten years. The 
loss ratio for that year was 139.24, and 
yet a ten year period absorbed it and so 
smoothed it off that the total loss ratio 
did not equal 55 percent which is estima- 
ted to be a safe one for the business. The 
long view is beneficial. 


IRE losses in the first eleven months 
of 1920 in the United States and 
Canada, according to the Journal of 
Commerce, exceeded those of the corres- 
ponding period last year by $48,000,000, 
having amounted to $289,656,325. This 
total already exceeds the loss for the 
entire year 1919 by $20,000,000, and fore- 
casts a total for the current year of $310,- 
000,000 to $320,000,000. Considering 
the probable falling off in net premiums 
this year due to the general decline in 
prices, it is very likely that the net results 
of the year’s operations for the fire in- 
surance companies will be a relatively 
small underwriting profit, if 
shown, in the aggregate. 
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CREDIT TO W. T. NASH 


Great Popularity of Monthly Income 
Insurance Plan as Originated by 
Him 
“SHARK-PROOF” SYSTEM : WIDELY 
WELCOMED 


Excellent Service Rendered Cause of Life 
Insurance and the Public 

During the last few years monthly income 
insurance has come to occupy a leading position 
among the various kinds of policies written by 
the numerous life insurance companies. 

Monthly income insurance has found a lead- 
ing place in the life insurance world because it 
so thoroughly meets the needs of a great ma- 
jority of people who require the safeguards 
afforded by life insurance. It guarantees that 
the beneficiaries under such policies will receive 
certain specified amounts every month through 
a given period of years, or throughout the re- 
mainder of life, following the decease of the 
insured. In this manner the great danger of 
the waste or loss of the principal sum, if the 
insurance was payable in one lump sum, is 
obviated, and the purpose of the insured to pro- 
vide a living income for his dependents, through 
the years after his death, is best accomplished. 

In THe Spectator of July 4, 1918, appeared 
au article upon the monthly income policy, in 
which credit was ascribed to William T. Nash 
of Springfield, IIL, for the origination and per- 
fection of this admirable plan of insurance. 
The idea had come to Mr. Nash years earlier, 
when a prospect consulted him as to the best 
method of providing funds for the education of 
his young children in the event of his early death, 
so that a regular income would be assured and 
his widow would not be confronted with the 
difficulty of investing the lump sums which 
would come to her under his insurance policies. 


W. T. Nasu Propuces New Form 


This led to his giving the 
thought, and eventually producing the form of 


matter much 
a policy providing for its payment to the bene- 
ficiary in monthly instalments, and further pro- 
viding that the obligation of the company to 
pay the instalments could not be evaded, and 
that the beneficiary should be prohibited from 
assigning or disposing of the rights to receive 
the periodical payments, 

After Mr. Nash had evolved this excellent 
form of policy, he endeavored for some years 
to have it considered by men prominent in the 
insurance world, but without success. It was 
not until some fifteen years after the plan had 
suggested itself to Mr. Nash that a company 
was found willing to consider the plan seriously. 
Then, 
feasibility and the legal aspects of the proposed 


after a thorough examination of its 
centract, that company announced its adoption 
of the plan. Since thea it has been taken up by 
practically every company in the business, and 
its adaptability to the needs of a large propor- 
tion of applicants has been proved. 

To Mr, Nash, therefore, belongs the credit 


of having originated this very popular form of 
insurance, which, in the years to come, will 
mean more to the American heme than the 
adoption of any other form of insurance has 
meant in the past, and it must be most pleasing 
to Mr. Nash to see the wide extent to which 
his plan has now been adopted, 


GENERAL OUTLINE OF THE PLAN 

As devised by Mr. Nash, and currently prac- 
ticed, the monthly income plan embraces three 
essential features, namely, the payment of a 
monthly income, either for a stipulated period 
of years or during the lifetime of the bene- 
liciary, making the instalment feature abso- 
lutely non-commutable after the death of the 
insured, and prohibiting the assignment of in- 
stalments by the beneticiary. 

It is thus clear that Mr, Nash has accom- 
plished a great benefit for the insurable people 
oi our country and their beneficiaries, and has 
done much to further popularize life insurance. 

Mr. Nash is well known as the author of a 
number of leaflets which have been especially 
successful in aiding life insurance agents to sell 


insurance. 


H. B. Hitt Pratses Mr. NASH 


In relation to this matter, THE 
has received the following letter from H. B. 
Hill, president of the Mutual Life of Illinois, 
of Springfield, I1l., dated December 6, 1920: 


SPECTATOR 


You have noticed at almost every meeting of 
life insurance officials or agents that monthly 
income insurance invariably takes first place 
among the various forms of policies discussed. 
E'ssays on the subject for which prizes are 
offered are frequently read before these meet- 
ings, and the insurance journals print colmun 
after column in praise of this plan. And yet, at 
niether of these meetings, nor in the many 
articles published on monthly income, do we 
ever hear mextioned, or see the name of Wil- 
liam T. Nash, the man who originated and per- 
fected this plan, and by his writings on the 
subject, and his many addresses throughout the 
country, has done more than anyone else to 
popularize it and make it mean to life insurance 
and to the public what it now means to both. 

Certainly no man has rendered a greater 
service to Jife insurance. Monthly income, as 
we all know, has elevated life insurance and 
every life insurance man to a higher plane, and 
at the same time has opened up a new and im- 
niensely p-votitable field for everyone in our 
business. Therefore, should we not, as life 
insurance men, recognize more fully than we 
have the o1e who has made this valuable con- 
tribution to life insurance, and not assume that 
monthly income is something that just happened. 

If Mr. Nash had done for his couitry or for 
society in any other manner as much as he has 
done for both through his connection with life 
insurance, he would be hailed as a great public 
benefactor and his name would be forever 
connected with what he had done. And, we 
might add, if he had done for the steel business, 
or any other large business, as much as he has 
dene for the cause of life insurance, it would 


have brought him both fame and _ riches. 
Money, however, is not the point. Mr. Nash 
chose to pursue an ideal, and he may feel 


abundantly rewarded to know now that his 
dream has become a reality, and that thousands 
of these “shark-proof” monthly income checks 
are going out each month to keep the home 
fires burning and to fulfill the real mission of 
life insurance. 

3ut however he may feel, just and proper 
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acknowledgment of so great a service as Mr. 
Nash has rendered to our cause should not be 
overlooked nor delayed, but promptly and gen- 
erously accorded. This is the opinion of every 
life insurance man with whom I have talked, 
and I believe it to be the sentiment among life 
insurance men generally. Certainly this great 
business of ours should be the last in the world 
to fail:to properly acknowledge any great serv- 
ice or give credit where credit is so justly due, 
as it is in this case. 

I am writing this with not only the author of 
monthly income in mind, but also all others 
who ‘have earned for themselves a place in the 
Life Insurance Hall of Fame. I am writing 
simply to call your attention to what seems to 
me, and to a good many others, a clear case of 
neglect and to get your views in the matter. 


Life Policies Always at Par or Above 

Liberty Bonds are quoted in the 80s and gos. 
Railroad bonds, many of them, perhaps most 
of them, are below par, although without ques- 
tion they will be paid one hundred cents on 
the dollar at maturity. Also, standard stocks 
have suffered in the general depreciation of 
securities. A life insurance policy, by con- 
trast, is worth its face value, and will continue 
to be worth its face value no matter what the 
financial condition of the country may be. 
Its holder and his beneficiaries can depend 
upon the maintenance of its value, and the 
holder knows, beyond possibility of doubt, that, 
whether it be early or long deferred, his life 
insurance contract will pay exactly as promised, 
--or will do better, through the accumulation 
of dividend additions. In this respect there is 
no investment companies with life insurance. 
Even though the regular issues of United 
States Government bonds, as similar obliga- 
tions of other great nations have done, should 
dip below the one hundred mark, the life insur- 
ance policy would maintain its contract level. 
Press this point home.—Points (Mutual Life). 


Security Benefit Associations Home 

One of the means by which the Security 
Benefit Association, of Topeka, Kan., plans to 
Senefit its menibers is by the establishment and 
maintenance of a home and hospital for its 
members and the children of deceased mem- 
bers. The plans are laid upon so comprehens- 
ive a basis that, when carried through to com- 
pletion, the association will be the possessor 
of the greatest institution for the care of its 
sick, aged and needy members, and for the 
care of the orphans of its deceased members, 
of any fraternal beneficiary society Or insur- 
ance company in the world. The architect's 
plans make a very attractive picture of a cen- 
tral structure, with numerous lesser buildings 
radiating from it, and suggesting homelike and 
commodious accommodations for those in need 
of the society's aid. 


Cedar Rapid's Life Congress 
The Cedar Rapids Life Underwriters are 
planning a sales congress February 11. All 
underwriters of Towa and adjacent territory 
will be urged to attend. Orville Thorp, presi- 
dent of the National Association, will address 
the congress. 
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COMPANY LOSES TAX CASE 


State of Wisconsin Obtains Judgment in 
Suit Involving $40,000 

The State of Wisconsin won its case against 
the Northwestern Mutual Life Insurance Com- 
pany last week when the Supreme Court at 
Madison dismissed the complaint upon the 
merits, involving the collection of taxes 
amounting to upwards of $40,000, which have 
been paid by the State to collect the taxes. 

Both actions are to recover taxes paid by 
the Northwestern Mutual Life Insurance Com- 
pany under protest, such taxes having been 
assessed and payment enforced by the State of 
Wisconsin. In both cases the tax was based 
upon interest on so-called policy loans on ad- 
vances made by the Northwestern Mutual Life 
Insurance Company to its policyholders upon 
the sole security of their policies and under 
agreements which contained no promise by the 
policyholder to pay either principal or interest, 
but provided -that in case of non-payment of 
interest the same would be added to and be- 
come a part of the principal and bear interest, 
and whenever the amount of principal and in- 
terest equalled the cash surrender value of the 
policy the policy should be deemed surrendered 
and the advance of loan cancelled. 

Interest upon such advances or loans to the 
amount of $787,455 accrued in the year 1918 
and, not being paid by the policyholders, was 
added to the principal pursuant to agreement. 
In 1919 interest to the amount of $721,435 ac- 
crued, and not being paid by the policyholders 
was likewise added to the principal. The State 
of Wisconsin claiming that these amounts of 
accrued but unpaid interest constituted income 
of the Northwestern Mutual Life Insurance 
Company, assessed a tax thereon of three per 
cent, amounting for 1918 to $23,623 and for 
1919 to $21,643, which they paid under protest. 
These actions are brought to recover taxes so 
paid. State No. 11 involved taxes for 1918 
and State No. 15 taxes for 1919. These were 
appeals from orders of the Circuit Court of 
Dane county overruling demurrers to the com- 
plaints for insufficiency of facts to constitute 
causes of action. 

“The fact that the company has paid all taxes 
due on the funds it used to pay policies cannot 
affect its duty to pay taxes upon income de- 
rivedrived from the loans made by it,” says Jus- 
tice Vinje in the opinion. 

“Counsel for plaintiff stated upon the oral 
argument that if it was held there was an 
annual gain to the company resulting from the 
loans in question then the company should be 
held to pay a tax on such gain annually even 
though no settlement had been made with the 
policyholder. It follows that the facts stated 
in the complaint do not constitute a cause of 
action because the tax in question was lawfully 
collected and plaintiff is not entitled to repay- 
ment thereof. 

“By the court: Order reversed and cause re- 


manded with directions to sustain the demurrer 


ind to dismiss the complaint upon the merits. 
~The Ohio license of Johnson & Higgins of New 


York has been restored. 


Kansas Charter for Preferred Life 

The Preferred Life Insurance Company of 
Topeka has been granted a charter by the 
State charter board and is now in the process 
of completing its organization. The incorpora- 
tors of the company are: Clyde Miller, 
Topeka; W. J. Miller, Topeka; I. W. Jones, 
Topeka; L. T. Hussey, Topeka; J. A. Allen, 
Chanute. 

This is the latest member of the group of 
insurance companies controlled by the Miller 
interests. The group includes fire, live stock 
and a reinsurance fire company and now a life 
company has been added. The company is 
authorized to write accident’ and health busi- 
ness in addition to its life policies. 


Suit Over Life Policy 

Suit has been filed in the Ohio court's to test 
the right of an insured person to make disposi- 
tion by will of life insurance, which is made 
payable to a certain beneficiary, without having 
had the policy changed so as to make it pay- 
able to the insured’s estate. The suit has been 
filed by Mrs. Lillian Ingals against the Provi- 
dent Life and Trust Company and the Western 
Bank and Trust Company. She is the widow 
of Donald Ingals who insured his life with the 
above insurance company December 12, 1919, 
for $10,000, making his wife the beneficiary. 
He died in October this year leaving a will in 
which he sought to leave the insurance to the 
Western Bank and Trust Company, as trustee, 
to be used for the benefit of his widow and 
two children until the latter reach the age of 
twenty-one. The widow claims the money as 
sole beneficiary under the policy, and the bank 
claims it as trustee under the will. 





May Move From Topeka to Wichita 

The American Home Life Insurance Com- 
pany of Topeka may move its headquarters 
from Topeka to Wichita at the opening of the 
uew year. The American Home was a con- 
solidation of the American Life of McPherson 
and the Home Mutual of Topeka, brought 
about some years ago. The company has re- 
cently been reorganized and is now on a sound 
financial basis and has a large line of business 
on its books. Fred S. Jackson, president of 
the company, former attorney general and now 
attorney for the Industrial Court, and other 
officials of the company have been investigating 
the advantages which might accrue to the com- 
pany to change its headquarters and it is possi- 
ble that the change will be made about the 
opening of the year. 

Life Insurance Men at Dinner 

Alexander S. Browne of the New York Life 
gave a dinner to his fellow committee members 
in charge of the recent national convention of 
the National Life Underwriters in Boston. In- 
cidentally it was announced that there was $700 
remaining over from the sum raised to finance 
the convention. 

New Des Moines Life Agency 

The Massachusetts Mutual Life announces 

that Charles F. Christy has become associated 
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with J. Frank Yost as general agent for that 
company in Des Moines. Hereafter the agency 
concern will be known as Yost & Christy. Mr. 
Christy, who is one of the best known life in- 
surance men in Des Moines, has been with the 
Massachusetts Mutual for the last two or three 
years. Prior to that he was with the New 
England Mutual Life. 


Premiums and Dividends 
Below will be found the premium rates and 
the dividends for a series of the Etna Life on 
ordinary life, 20-payment life and 20-year en- 
dowment policies issued at six different ages: * 


“ETNA LIFE INSURANCE COMPANY 


Orpinary LIFE 


. 





Year Policy 














——— Age at Issue—————_—_ 
Was Issued 25 30 35 40 45 50 
Premium... 21.64 24.38 27.92 32.56 38.70 46.95 
5.56 6.45 7.59 8.99 10.71 12.38 
35 6.19 7.29 8.65 10.32 12.08 
>= B95 7.00 8.3 9.92 11.77 
».71 6.71 7.96 9.52 11.46 
1905..... 4.78 5.49 6.43 7.62 9.14 11.01 
) 3). 4.68 5.36 6.25 7.43 8.92 10.79 
Premium... 21.75 24.41 95 32.59 38.86 47.20 
FOOT 5 os 0:0 4.09 4.72 58 6.71 8.2 9.99 
ee 4.01 4.5$ 5.41 6.50 7.§ 9.64 
it) re 3.91 4.47 ».25 6.30 4. 9.28 
5920365: 3.83 4.36 5.10 6.09 ‘Pp 8.92 
i) See 3.76 4.26 4.95 5.89 7.2 8.55 
BORG «<<< 3.69 4.16 4.81 5.70 3.9% 8.20 
FONG. 6: 6:c 3.63 4.05 4.67 5.50 6: 7.83 
i) | Ae 3.57 3.96 4.55 5.35 my 7.46 
Ld epee 3.51 3.88 4.44 5.16 3.05 7.10 
IGNG....<:5:. 3.46 3.81 4.31 5.00 ».7¢ 6.75 
2 Y ee 3.42 3.73 4.20 4.79 5.46 6.41 
PRES. 6s 3.38 3.66 4.10 4.60 5.20 6.06 
i} 1}: eee 3.34 3.59 4.00 4.40 4.94 5.75 
1920. . «0s 3.30 3.55 3.92 4.23 4.69 5.40 

20-PAYMENT LIFE 

25 30 35 40 45 50 
Premium... 30.48 33.40 36.96 41.34 46.82 53.91 
i, | ee 8.80 9.73 10.80 12.03 138.35 14.58 
3OG2 .. 6 6%: 8.38 9.25 10.30 11.50 12.81 14.11 
1903..:.. 7.96 8.80 9.80 10.96 12.27 13.65 
1904..... 7.55 8.35 9.32 10.44 11.73 13.19 
FOGG. wc 7.17 7.92 8.84 9.94 11.18 12.65 
1.) re 6.86 7.58 8.46 9.53 10.78 12.27 
Premium... 31.53 34.17 37.33 46.87 54.04 
BOGE co «: 6.34 6.94 7.67 9.88 11.33 
3966.5... 6.06 6.63 7.32 9.49 10.87 
ii), Se 5.79 6.33 6.99 9.10 10.40 
ESTO... 5.54 6.03 6.67 9.94 
BOER sees 5.30 3 6.36 9.48 
|i + ae 5.06 6.07 9.03 
EGES. ..3:0 4.86 5.27 5.79 8.58 
1 {3 0 emer 4.65 5.04 5.53 8.12 
be 4.45 4.81 5.27 7.68 
I9IG...... 4.29 4.62 5.03 7.24 
BORE Senna 4.11 4.42 4.81 6.82 
EOES 5 4.46% 3.95 4.23 4.59 6.40 
itt) 2 3.80 4.06 4.38 5.98 
1 || Se 3.66 3.90 4.18 5.58 

20-YEAR ENDOWMENT 

Year Policy _————Age at Issue——_—-——_, 

Was Issued 25 30 35 40 45 50 
Premium... 48.39 48.97 49.89 51.37 53.77 57.72 
it | eee 15.23 15.29 15.38 15.51 15.66 15.83 
1902..... 14.39 14.46 14.57 14.75 14.97 15.23 
i See 13.58 13.67 13.79 14.00 14.29 14.64 
i nee 12.80 12.90 13.04 13.27 13.60 14.08 
BOOG ss 60 12.05 12.15 1342.3] 12.56 12.92 13.46 
1906 < 11.36 11.46 11.63 11.92 12.34 12.95 
Premium... 49.25 49.71 50.49 51.95 54.52 59.00 
1 ee 10.42 10.49 10.64 10.94 11.47 12.26 
190¢..... 9.79 9.88 10.04 10.36 10.91 11.71 
1909..... 9.20 9 29 9.45 9.79 10.39 11.17 
FOUG ase 8.63 8.73 8.90 9.25 9.87 10.63 
1911..... 8.09 8.20 8.37 8.73 9.37 10.09 
198%. .... 7.58 7.68 7.87 8.23 884 9.55 
1913..... 7.09 7.21 7.39 7.75 8.32 9.04 
1914 6.63 6.75 6.94 7.30 7.80 8.52 
6.2 6.51 6.86 7.30 8.01 
5 6.10 6.45 6.81 7.51 
5. 5.71 6.01 6.36 7.02 
5. 384 5.59 5.90 6.54 
4.6 .96 5.18 5.47 6.07 
‘ 65 4.80 5.06 5.61 


nd subsequently mature 





as endowments at age 85. 

(Ala.) Association of Life 
Underwriters has elected Herbert J. Baum president, 
Paul S. and W. T. Ratcliff, 


secretary-treasurer. 


The Birmingham 


Hughes, vice-president, 
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Largest Life Insurance Business in the World 


METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORFORATED BY THE STATE OF NEW YORK) 





HALEY FISKE, President FREDERICK H. ECKER, Vice=President 


Total Amount of Outstanding Insurance = s = = = = $5,343,652,434 
Larger than that of any other Company in the World. 


Ordinary (annual premium) Life Insurance paid for in 1919 = 
More than has ever been placed in one year by any Company in the World. 


Industrial (weekly premium) Insurance paid forin 1919 = = = $508,590,405 


More than has ever been placed in one year by any Company in the World. 


Total Insurance placed and paid forin 1919 = = = = «= =s& $1,418,681 ,492 


The largest amount ever placed in one year by any Company in the World. 


$910,09 1,087 


Gain in Insurance in Forcein 1919 = =s = = =» = = = $914,140,618 
More than ever has been gained in one year by any Company in the World. 

Number of Policies in Force December 31,1919 = 2 = = s& 21,770,671 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies= = = = = «= -s 1,986,410 


Larger than any Company in the World has ever gained in one year. 


Assets = = = = = = = = = = = = =s = = $864,821,824.55 


Increase in Assets during 1919 = = = = = = =s = =s $89,367,126.27 
Larger than that of any other Company in the World. 


Liabilities = = = = = = = = = = = =s = «= $835,736,487.38 
Surplus= = = = = s s ss =#s s s= =& = «= « $29 085,337.17 
Number of Claims paidin 1919 = = =s =s =s = = = =m 289,125 


Averaging one policy paid for every 80 seconds of each business day of 8 hours. 


Amount paid to Policy-holdersin 1919 = = =s = = «= s $73,581,759.91 


Payment of claims averaged $505.98 a minute of each business day of 8 hours. 


Metropolitan Nurses made 1,300,883 visits free of charge to 256,000 sick 
Industrial Policy=holders. 


Metropolitan men distributed over Twelve Millions of pieces of literature on health— 
Bringing the total distribution to over 200,000,000. 


Reduction in general mortality at ages 1 to 74 in 8 years 17.9 per cent. 


Typhoid reduction, 69 per cent.; Tuberculosis, over 33 per cent.; Heart disease, over 28 per 
cent.; Bright’s disease, over 26 per cent.; Infectious diseases of children, over 46 per 
cent. 


In general reduction and in each case of disease, this is far greater than that shown 
by statistics of the Registration Area of the United States. 


Death Rate for 1919 lowest in History of Company. 
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The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOuT OURSELVES 


Reliance Life 


lasurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 


con 

















ADVICE BY SURETY COMPANY 


Ten Recommendaticns for Defense Against 
Criminals Published 

Ten excellent recommendations to the public 
in view of the outbreak of robbery with vio- 
lence in New York were advertised in the 
daily press this week by the National Surety 
Company. The recommendations are as fol- 
lows: 

i. It is very danzercus to personally dis- 
play jewelry in theaters, hotels, restaurants, 
stores and in other public places. Burglars and 
thieves watch such people, trailing them to 
their homes with intention to rob. 

2. Kor the same reason do not display in 
such public places money carried on your per- 
son: Keep your money in your bank and pay 
your bills by check. 

3. If you wish to change the location of 
your valuables, or carry money from one place 
to another, do not tell anyone in advance—espe- 
cially never telephone your plans—conversa- 
tions are overheard. (About two weeks ago 
over $400,000 was stolen, made possible hecause 
a telephone conversation was overheard.) I!f 
values are high, always have guards whcm 
you know are reliable, but do not tell even 
them what you are doing. 

4. Ladies should not 
their hand bags. 

5. Never use strange taxis at night. They 
are dangerous enough in the day time. Patron- 
ize known concerns. See that you leave noth- 
ing in taxicabs. 

6. Keep off of dark streets at night when 
possible. 

7. Never ride in automobiles day or night 
with strangers. 

8. Know the character of your servants: 
Do not assume their honesty. It is amazing 
how many criminals are posing as servants and 
how easy they find positions in our “best” 
homes, robbing their employers when they fin: 


carry valuables in 


opportunity. 
9. Never allow “Inspectors,” “Gas Men,” 
“Telephone Men,” “Plumbers,” “Officers,” 


“T’mployees,” “Solicitors” or any unknown peo- 
ple to enter your home until you have care- 
tully investigated the purpose of their call. 
Take no chances! All kinds of schemes and 
devices are used by dangerous criminals to 
gain entrance into homes to learn plans of the 
doors, windows, etc., etc. See yourself that 
the back elevator is locked: all windows and 
doors are locked day and night. 

10. Never attack burglars! Make all kinds 
of noise to frighten them away but never fight 
an armed burglar. Why risk your life? 

Finally for indemnity against loss caused by 
burglars, thieves and criminals acting as serv- 


‘ ants and other positions of employment secure 


a policy in the world’s largest surety company. 


William W. Bradshaw Dead 

William W’. Bradshaw, junior member of the 
firm of Ratliff & Bradshaw, Mississippi man- 
agers for the Jefferson Standard Life, died at 
his home in Clarksdale, Miss., Sunday, Decem- 
ber 12, after a long illness. He was born at 
Summit, Miss., in 1880, and made his first in- 
surance connection with the Prudential with 
whom he had a local agency contract at Sum- 
mit some fifteen years ago. Later he repre- 
sented the National Life in Kentucky, and again 
in Mississippi represented the Mutual Life. 
Later he contracted with Ratliff & Gunter, 
Mississippi State agents for the Penn Mutual 
Life, and this formed the beginning of his 
friendship for W. D. Ratliff, senior member of 


7 


the firm of Ratliff & Bradshaw, whose contract 
with the Jefferson Standard dates from June I, 
1917. Month after month Mr. Bradshaw’s 
rame appeared as the leading producer of his 
company. He paid for more business during 
1919 than any other agent, and qualified for the 
$250,000 Club, the largest of the company’s 
agency clubs. His illness prevented his attend- 
ing the club meeting at Tampa, Fla., last Janu- 
ary, where he was to have presided as president. 





Companies Warned Against Writing Un- 
authorized Lines 

Frank L. Travis, Superintendent of Insurance 
in Kansas, is checking up the life and casualty 
iusurance companies from other States which 
are licensed to do business in Kansas. He has 
found that some of the companies are writing 
lines for which they have no authority in their 
Kansas certificate, and in some cases are writing 
lines for which they have no authority under 
their charter. 

A new blank form of application for the 
renewal of the Kansas certificate is being sent 
out to these companies, and with it the follow- 
ing letter relative to the lines of insurance the 
companies will be permitted to write in this 
State: 

Enclosed herewith is blank application form 
which must be executed in connection with your 
application for renewal of your certificate of 
authority to transact business in Kansas. When 
executing this form, you should be careful not 
te include any class or line of insurance which 
your company is not specifically authorized to 
write under its charter. 

This Department has observed that some 
companies solicit applications for certain lines 
of insurance in this State which they have no 
authority to write under the certificate issued 
hy this Department, and in a few instances 
have solicited lines not even included in the 
charter of such company. 

The certificate of authority issued to your 
company by this Department is authority to 
write only such lines as are specifically 
cnumerated in your application, irrespective of 
any additional powers granted your company 
under its charter, and this department will 
expect all companies to solicit only those lines 
enumerated in their certificate of authority. 

When making payment of amounts due on 
account of fees and taxes, we will kindly re- 
quest that you forward two checks; one cov- 
ering taxes only, the other covering all other 
fees. All checks should be made payable to the 
Superintendent of Insurance, State of Kansas. 


National Life Insurance Week 

Managers, general agents and field men are 
tc have an active part in the educational pro- 
gram to be carried out National Life Insurance 
Day, January 19 next, and National Life In- 
surance Week, January 24-29. The plan will 
bring all enrolled agents and managers into 
contact with the Thrift Week program of the 
¥. MC. A, 

The nation-wide campaign of education cen- 
tered upon “Buy More Life Insurance” on 
January 19 will be followed by six intensive 
days—January 24-29—in a campaign of every 
agent for “an application a day for six con- 
secutive days.’ Winslow Russell, Hartford, 
Conn., is chairman of the educational committee 
promoting the plan, 
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THE TEST 


The service ideals of The 
Lincoln National Life Insurance 
Company have kept it ever 
mindful of its purpose. 





Today The Lincoln Life issues policies on 99 
per cent of all applications sent in by its agents 
and it mails out, ready for delivery, 68 per cent 
of all policies within twenty-four hours after 
the applications reach the Home Office. 


Because of the high service ambitions of The 
Lincoln Life, it pays to— 


Cini up Swern rae QLNcoLN) 


The Lincoln National Life Insurance Co. 
“Tts Name Indicates its Character” 











Lincoln Life Building Fort Wayne, Indiana 


Now More Than $155,000,000 In Force 











Policies issued on the Perfected En= 
dowment Plan are 





BEST FOR THE INSURED 


because they are a recognition of his rights to the investment 
portion of his reserves at interest, and this amount is paid to 
his beneficiary in case of death in addition to the original sum 
insured. If necessary he may borrow these reserves without 
diminishing the original sum insured as a death claim. The 
cash values are larger than under ordinary endowments. 


BEST FOR THE AGENT 


because they are easier to sell, with larger new commissions 
and renewals. They will remain in force longer because the 
wiles of the twister will not prove effectual, nor are they liable 
to lapse when collateral policy loans have been obtained. 


BEST FOR THE COMPANY 


because they will be more persistent, and as they mature at or 
before age 70, when the experience equals or exceeds the tabu- 
lar, there will be larger gains from mortality with excess 
interest and loading savings meanwhile. 

A twenty-four page book, setting forth other reasons, will be 
sent on receipt of 8c postage, which you should have in order 
to ascertain how much easier it will be to sell this form of in- 
surance than to compete against it. 


Imperial Building 
411-413 Walnut Street 
Philadelphia 
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Success! The individual’s success in satisfying the un- 
precedented demand for Life Insurance may be attributed to 


two factors: 
The goods offered, 


The ability employed. 


HE agent’s ability is rewarded to the fullest extent only when he 
can assure maximum service under a liberal policy at a low net 
cost and supported by a Company of commanding character and financial 


standing. 





NION CENTRAL AGENTS are enjoying an advantage due to 
the prestige of the Company along these lines. 


For further information address 


ALLAN WATERS, Second Vice President, 


The Union Central Life Insurance Company, 
JESSE R. CLARK, President CINCINNATI, OHIO 
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WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agents for State 
of Illinois by growing, pro- 
gressive Company. 
‘Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 














CHICAGO 
| NATIONAL LIFE 
INSURANGE CO. 


10 South La Salle Street 


NOW ORGANIZING 


AN ILLINOIS COMPANY OWNED BY 
ILLINOIS CAPITAL—MANAGED BY 
LIFE INSURANCE MEN 


























Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the app!i- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, “‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 


Ro AE 








ELEVEN COMPANIES INDICTED IN 
ALABAMA 


True Bills Returned Charge Combination 
in Restraint of Trade 

Indictments against eleven large insurance 
companies have been returned by the Jefferson 
county grand jury at Birmingham, Ala. The 
bills charge combination in restraint of trade 
to control the rates in Alabama. The follow- 
ing are the companies indicted : 

American of Newark, Phoenix of London, 
st. Paul Fire and Marine, American Central, 
Girard Fire and Marine, Globe and Rutgers. 
Hire Association, Security, Commercial Union 
of England, Northern of London, and North- 
ern of New York. 

The return of the indictments follows what 
is claimed to have been months of investiga- 
tions by several grand juries, regarding the 
situation surrounding the rates charged for fire 
the course of 


were examined 


protection in Birmingham, in 
which 


and thousands of pages of records and books 


hundreds of witnesses 
bearing on the local dealings of the companies 
indicted and others not included in the list of 
true bills were gone over. 

Etna Life Drive in Arkansas 
over a 
November, 


Celebrating the writing of million 
dollars worth of life 
Campbell & Hart, general agents for the A¢tna 
Life Insurance Company in Arkansas, enter- 
tained their star producers Saturday with an 
agency meeting at the Hotel Marion, Little 
Rock, followed by a banquet on Saturday night 
A constructive 


insurance in 


and a party at the Majestic. 
program featuring all of the phases of selling 
life insurance was taken part in by the best 
salesmen of the agency. Seventy-five agents 
qualified for the agency meeting by writing a 
required volume of new life insurance in the 
month of November. 


Life Policies as Christmas Gifts 

Layne & Bowler Company of Stuttgart, Ark., 
aunounces that on Christmas Day each of its 
employees will receive a life insurance policy 
which will be kept in force as long as the em- 
ployees remain with the company. Each em- 
ployee who has been with the company for six 
months or less will receive a $500 policy. To 
those who have been in the company’s employ 
for a longer time a $1000 policy will be pre- 
sented. 


Legal Fight Over Life Policy‘ 

Vice-Chancellor Lewis, in the Chancery 
Court at Jersey City, has directed that $1700, 
representing an insurance policy taken out by 
Leendert Baan of Brooklyn be deposited 
temporarily with the Chancery Court Clerk at 
Trenton, N. J. The policy was taken out on 
\pril 24, 1903. December 5. 
19019, at the American Naval Base Hospital at 
Guantanamo, Cuba. Recently, the Metro- 
politan Life Insurance Company, which issued 
the policy, filed a bill of interpleader with the 
New Jersey Chancery Court. In 1903, when 
Baan took out the policy, he named one Lillian 
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3aan died on 


Life Insurance 


Jurich, whom he described as his wife, as sole 
She 
street, Jersey City. 


ib San 


beneficiary. now resides at 45 Grace 
The policy was taken out 
I‘rancisco. It is said that the couple 


separated, and it is claimed, she married a 
nan by the name of Lizzati, 

At the time of Baan’s death he left a will in 
which he bequeathed all of his property, real 
and personal, to his son, Dirk Baan, of 8117 
hifth avenue, Brooklyn, and named his wife, 
Dirk Baan claims the 
Lillian Jurich Baan 


Johanna, as executrix. 
money as does Mrs. 
Lizzati. 

The latter has filed a suit in the New Jersey 
Supreme Court for the recovery of the money. 
la its interpleader the Metropolitan makes the 
The 
asserts that it received word from Dirk Baan 
that Mrs. Lizzati had settled the matter with 
him for $500 and had assigned all claims to 


three persons defendants. company 


him. The insurance company has offered to 
split the money three ways, but each party has 
refused, claiming the full amount. 


Great Southern Wins in Court 
In dismissing the case of Mrs. H. Kk. Magress 
vy Great Life Insurance Company, 
lit to recover $3000 on policy, the Supreme 
Court held that the making of a contract of in- 


Southern 


surance was not finally consummated until the 
policy should be issued, and that until that was 
done the insurance company had the right to 
refuse the application for insurance. 

The son of Mrs. Magress made application 
for a policy for $3000, his mother being named 
The 


containing 


insurance company gave re- 
ceipt stipulations at the 
time of the filing of the application. The appli- 


favorably because 


beneticia ¥. 
certain 
cation was not acted upon 
the applicant was within the draft age, and no 
policy was issued, At the death of applicant 
his mother sued to recover the amount of in- 
surance named in the application. 


Lzmar Life Increases Capital 
\t a recent meeting of the board of directors 
ot the Lamar Life of Jackson, Miss., the capital 
that from 


¥100,co00 to $150,000. 


stock of company was increased 


The par value of each 
share is $10, and the additional issue will be 
paced on the market at $20, so that the surplus 

It is understood that 


al! of the stock will be sold to present share- 


will. he increased $50,0co0. 


holders. 

One of the largest purchasers of the new 
issue is H, S. Weston, who became president 
of the company in September, 1920. The Lamar 
was organized in 1900, and on December 31. 
1419, had something over $13,c00,0co insurance 
in force. It operates in Mississippi, Alabama 
and Tennessee, while all of the capital stock is 
held by residents of its home State, many of 
them policyholders. 


J. V. Ilarmon, aged 64, veteran #ife insurance 
man, died last week in Des Moines. He had been 
with the Mutual Life, and prior to that time was 
agent at Dubuque for the Fleming Brothers Agency 
of Des Moines. 
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Join the League of 


evhich guarantees financial 


Safety! independence and happiness 
Our Irresistible 14 Poimts 
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1. For 36 years always 100% safe. 


endesirucible- 


: oj 
4, The security that ¥ 
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Send for Booklets, ‘Why Collins Farm Mortgages Are Safe’’ and ‘‘As Others See Us’? 
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The F. B. Collins Investment Company 


Members Farm Mortgage Bankers’ Association of America 
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Home Office, Oklahoma City, Okla. Sales Office, 727 Monadnock Block, Chicago 
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Cleveland, Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 


invited from 








Joel T. Traylor in New Field 

Joel T. Traylor has joined the staff of the 
Insurance Research and Review Service as 
sales manager. Mr. Traylor acted as traveling 
secretary of the National Association of Life 
Underwriters for six months during the 
“Doubling Campaign,” and was elected secre- 
tary of the National Association at the conven- 
tion in Boston this year. 

He was connected with the Provident Life 
and Trust for eight years as a rate book man 
in Colorado and later as superintendent of 
agents at Denver; since May he has repre- 
sented the company as general agent for In- 
diana. 

Mr. Traylor has had experience both as 
general agent and solicitor. As general agent 
he enrolled agents in his organization in the 
salesman’s service course and his grasp of 
possibilities through the plan of systematized 
knowledge is based upon facts gained in the 


field. 





An opportunity for a life insurance company to 
secure the services of an experienced young man is 
offered elsewhere in our columns. Seventeen years 
of home-office experience in the various departments 
makes him a desirable employee. 





The Test of Service 


The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this 
cest with flying colors. Over 
$45,000,000, or 35%, of the busi- 
ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Spricgfield, Mass. incorporated 1851 











Premiums and Dividends 
Below will be found the premium rates and 
‘he dividends for a series of years of the Phe- 
ix Mutual Life on ordinary life, 20-payment 
life and 20-year endowment policies issued at 
six different ages: 


PHCENIX MUTUAL 
OrDINARY LIFE 
Age at Issue—————_—_—__, 


LIFE 





Year Policy 





Was Issued 25 30 35 40 45 50 
Premium... 21.02 23.86 27.54 32.36 38.83 47.68 
ISON oo oa 6.19 6.89 8.25 9.87 11.83 14.21 
a re 6.03 6.70 7.92 9.51 11.43 18.77 
90S s010.5.. 5.89 6.51 7.61 9.15 11.03 13.34 
1904..... 5.74 6.34 7.80 8.79 10.63 12.89 
i 5.60 6.16 6.99 8.44 10.23 12.45 
 — 5.47 5.99 6.69 8.09 9.83 12.01 
0 5.84 5.83 6.49 7.74 9.48 11.56 
1908..... 5.22 5.67 6.30 7.40 9.04 11.11 
1909)... 5.10 5.52 6.11 7.07 8.65 10.67 
if) epee 4.99 5.37 5.92 6.74 8.27 10.22 
it ae 4.89 5.23 5.74 6.42 7.88 9.78 
1912 4.71 5.10 56.57 6.20 7.51 9.34 
i 8 ee 4.54 4.97 5.40 6.00 7.13 8.90 
it en 4.37 4.85 5.24 5.79 6.77 8.46 
Lt 4.21 4.73 5.09 5.59 6.41 8.03 
ty 0 A 4.06 4.63 4.94 5.40 6.05 7.61 
oy ee 3.91 4.44 4.80 5.21 5.82 7.18 
3 tee 3.76 4.26 4.66 5.03 5.60 6.77 
i, 3.62 4.09 4.53 4.86 5.37 6.36 
kee 3.48 3.92 4.41 4.70 5.16 5.96 

20-PayMENT LIFE 

25 30 35 40 45 50 
Premium.. 30.77 33.65 37.16 41.54 47.19 54.73 
Cd 9.91 10.80 12.15 13.71 15.49 17.53 
(he 9.45 10.29 11.52 13.03 14.76 16.77 
1): 9.01 9.79 10.91 12.37 14.07 16.04 
§GO4 S592 8.59 9.382 10.32 11.74 13.39 15.33 
ts 8.19 8.86 9.75 11.12 12.73 14.64 
0) 7.81 8.43 9.20 10.52 12.09 138.96 
jee 7.44 8.02 8.74 9.94 11.47 13.31 
he 7.10 7.63 8.30 9.37 10.86 12.67 
BUOG ave oes 6.77 7.25 7.88 8.82 10.27 12.64 
Cl eee 6.45 6.89 7.47 8.28 9.69 11.42 
IGE 5-60-66 6.16 6.55 7.08 7.76 9.12 10.82 
EGES . s:5.005 5.80 6.23 6.71 7.35 8.57 10.22 
it ae 5.46 5.91 6.36 6.96 8.03 9.64 
2, 2a 5.13 5.62 6.02 6.58 7.51 9.07 
ORG s.. «s 4.81 5.33 5.70 6.21 7.01 8.51 
NGIG. 26.0 4.50 5.07 ».39 5.86 6.50 7.96 
11) Y ona 4.20 4.73 5.09 5.52 6.12 7.42 
ROIS is. 3.91 4.41 4.81 5.20 5.76 6.89 
(3) 2 | rere 3.63 4.10 4.54 4.89 5.41 6.38 
1920.4... 3.36 3.80 4.29 4.59 5.07 5.87 

20-YEAR ENDOWMENT 

25 30 35 40 45 50 
Premium... 48.33 49.16 50.38 52.27 55.32 60.33 
Li Se 16.63 17.02 17.52 18.18 19.03 20.17 
ol) Se 15.62 15.97 16.47 17.14 17.99 19.16 
1) 3 Se 14.65 14.98 15.46 16.14 17.01 18.19 
1906S. 13.74 14.04 14.49 15.17 26 
1905 12.87 18.15 18.55 14.25 5.1! 6.38 
1906.2... 12.04 12.30 12.65 13.36 27 Oe 
PSO7 <= «5,4 11.25 11.50 11.83 12.50 13.43 14.71 
20 ae 10.50 10.73 11.05 11.67 12.61 13.91 
1909 9.78 10.00 10.31 10.87 11.82 13.14 
19IG. 5. « 9.10 9.31 9.60 10.09 11.05 12.39 
11) ere 8.45 8.64 8.93 9.34 10.31 11.65 
jt) eee 7.78 8.01 8.29 8.70 9.59 10.94 
IGER «s- 5: 7.12 7.41 7.68 8.08 8.89 10.24 
$094. cs 6.50 6.84 7.09 7.49 8.21 9.56 
1 5.89 6.29 6.54 6.93 7.55 8.90 
1916... 5.30 5.77 6.01 6.39 6.91 8.25 
14 7 eee 4.73 5.20 5.50 5.87 6.40 7.62 
CTE Soe 419 4.65 5.02 5.39 5.90 7.00 
ta 0 eae 3.66 4.12 4.56 4.92 5.43 6.40 
1920 215 3.61 4.13 4.47 4.97 5.81 
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GUARDIAN LIFE ELECTS 


Carl Heye Becomes President of Old 
Established Company 


HUBERT CILLIS RETIRES TO CHAIR- 
MANSHIP OF BOARD 











Several Other Promotions Announced Fol- 
lowing Board Meeting Last Week 

The board of directors of the Guardian Life 
Insurance Company of America met last week 
and elected Carl Heye vice-president and secre- 
tary of the company, to become president. He 
takes the place of Hubert Cillis, who declined 
re-election, desiring to be relieved of part of 
his responsibilities after fifty-two years of serv- 
ice with the company. Simultaneously a letter 
was presented from Max A. Wesendonck, ask- 
ing to be relieved of the office of vice-president 
on account of ill-health. T. Louis Hansen, vice- 
president and agency manager, was elected to 
succeed Mr. Wesendonck. 

Fred A. Goecke was brought up from assist- 
ant secretary to become secretary, and Rudoph 
C. Neuendorffer received the same promotion. 
Other elections were: Charles Kruse, cashier ; 
Dr. Charles B, Piper, medical director; Valen- 
tine Howell, assistant actuary, and W. C. Ellis 
inspector of agencies. John Fuhrer retains his 
position as vice-president and actuary. 

Mr. Heye is a graduate of the New York 
University Law School, and entered the com- 
pany’s employ in 1889 as an assistant in the 
actuarial department. He became assistant 
secretary in 1896 and secretary in 1902. In 
1915 he was elected vice-president and secre- 
tary, and subsequently, in 1917, became a direc- 
tor of the company. He has more recently 
become closely connected with the financial 
management of the company. He is secretary 
of the Lenox Hill Hospital in addition to his 
office duties. 

Mr. Hansen came to the Guardian in 1806, 
and was transferred to the agency department 
in 1910. He became assistant to the second 
vice-president in 1911 and superintendent of 
agencies in 1914, vice-president and agency man- 
ager in 1918, and was elected to the board of 
directors in 1919. Mr. Hansen is also a mem- 
ber of the executive committee of the Asso- 
ciation of Life Agency Officers, and is actively 
interested in the life underwriters’ associations, 
both local and national. 

A supplement to THE Specrator this week 
of Mr. Heye and Mr. 


presents portraits 


Hansen. 


An Application a Day for a Year 

In a town of 1400 people and in the rural 
community surrounding it, O. F. Gilliom, 
Berne, Ind., has written more than $1,000,000 
of personal business for the Lincoln National 
Life Insurance Company this year. He has 
averaged an application a day for every work- 
ing day of the year. 


—Life insurance agency organizers and instructors 
looking for an opening in the Middle West will be in- 
terested in the advertisement of the Cleveland Life 
Insurance Company, which appears on another page. 
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We have an opening for an Agency Organizer and instructor for field development work in 


the middle west. 
at a good salary. 


An experienced man of good personality will be given a splendid opportunity 


Address confidentially, giving full particulars: 


William H. Hunt, President 


THE CLEVELAND LIFE INSURANCE COMPANY 


Cleveland, Ohio 























Agency Openings in Indiana 


Excellent territory for both local and 
general agents who know how to work. 


Our policies sell when others will not 
Rate, Age 30, $14.26 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


OMBINATION 
ONTRACTS 


2 Reserves and Surplus to Policyholders 
$1,950,000.00 

aTHERN d “3 IN 1” 

N y E rs ‘ LIFE 

L IF Vey) HEALTH 

_ Lor ACCIDENT 


“4 poticy 
P. 
INSURANCE CO. 


Northern Life Building 
SEATTLE, U.S. A. 


REMIUM 
— PAYS — 
DOUBLE DEATH 
BY ACCIDENT 


Loss of Hands, Feet, 





yes 
Permane: t Disability 
Benefits 
Monthly Indemnities 
Sickness cr Accident 


D. B. MORGAN HOME OFFICE, SEATTLE, U.S. A. 
President Reliable Representatives Wanted 























Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 





SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 














FOR FOLDER 
SHOWING ELABORATE DISPLAY 





Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 














Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 























A. J. SABATH, President 


Plate Glass 

Burglary : 

Automobile, Liability—Property Teams 

Damage and Collision 

Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 


Pennsylvania, Kentucky, 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, witha policy 


outlined by its own Officers and Directors in co-operation with its own agents. 


CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


WRITES 
General Liability 
Elevator 


Wisconsin, Maryland, Nebraska, West Virginia. 


O. F. ROBERTS, Vice-Pres. & General Manager 





























































































Cart HEYE 


President 








T. Louris HANSEN 


Vice-President 
































J 5 NewLy ELecTeED PRESIDENT AND VICE-PRESIDENT OF THE GUARDIAN LIFE INSURANCE COMPANY OF AMERICA, NII 
New York 4 


Supplement to THE Specraror, December 23, 1920. 
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CHARLES R. STREET 
President and Director of 
the Fidelity-Phenix Fire 

Insurance Company 





J. E. Lopez 
President and Director, Con- 
tinental Insurance 

Company 












Henry Evans 
Chairman of Boards of the Conti- 
nental, Fidelity-Phenix and 
American Eagle Fire In- 
surance Companies 
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James J. Hoey 
First Vice-President, Continental Insurance 
Company 


= NorMAN T. Ropertson 
= President and Director, American Eagle 
Fire Insurance Company 








PRINCIPAL OFFICERS OF THE HENRY EvANS CoMpANIES, New York, ELecrep DreceMBER 10, 1920 
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NEW EVANS CO. HEADS 


President of Continental, American 
Eagle and Fidelity-Phenix Gives 
Place to Three Men 


BECOMES CHAIRMAN OF THREE 
BOARDS 


J. E. Lopez, C. R. Street and N. T. Robert= 
son the New Executive Chiefs 

At a meeting of the boards of directors of 
the American Eagle, Fidelity-Pheaix and Con- 
tinental Insurance Companies, held last week, a 
reorganization of the official personnel resulted 
in Henry Evans becoming chairman of the 
hoards of all three companies and the election 
of separate heads for each company. As a 
result of this plan the same co-operation be- 
tween the companies which has existed pre- 
viously will continue, and the valuable services 
of Mr. Evans will be available to all of them. 

The full list of changes, which becomes effec- 
tive January I, 1921, is as follows: 

Henry Evans, president of the three compa- 
nies, becomes chairman of the board of each 
company. 

J. E. Lopez, second vice-president and_ sec- 
retary of the three companies, becomes presi- 
dent and a director of the Continental. 

Charles R. Street, vice-president of the 
Fidelity-Phenix, in charge of the Western de- 
partment, comes to New York as president and 
a director of the Fidelity-Phenix. 

Norman T. Robertson, secretary of the 
Fidelity-Phenix in the Western department, 
comes to New York as president and a director 
of the American Eagle. 

James J. Hoey, second vice-president of the 
three companies, -in charge of the metropolitan 
departments, becomes first vice-president of the 
Continental. 

J. R. Wilbur, secretary of the Continental, 
hecomes its second vice-president, and will con- 
tinue supervision of the Western department. 

Alfred Stinson, secretary of the American 
Eagle in the Western department, is made sec- 
retary of the Fidelity-Phenix, and will succeed 
Mr. Street in charge of the Western depart- 
ment. 

FE. A, Henne, executive special agent in the 
Continental’s Western department, becomes sec- 
retary of the American Eagle, and will succeed 
Mr. Stinson in charge of the Western depart- 
ment. 

Ernest Sturm, who has been financial secre- 
tary and was recently elected secretary and 
treasurer, continues in this capacity for the 
three companies. 

Gomer H. Rees, assistant secretary and coun- 
sel of the three companies, becomes their sec- 
retary and counsel. 

Paul L. Haid, assistant secretary and assist- 
ant to the president, is promoted to secretary 
and assistant to the chairman of the boards. 

Curtis W. Pierce, chief engineer of the three 
companies, becomes secretary in charge of their 
engineering departments. 

R. L. Dougherty is made auditor of the three 
companies. 

It will be noted that the list of new presi- 
dents corresponds exactly with the announce- 
ment made last week by THe Spectator on the 
subject. 

CONTINENTAL OFFICERS 

Jose E. Lonez, who becomes president of the 
Continental, entered the service of that company 
from the North 


In 1904, having come to it 


Pritish and Mercantile and the Lancashire. 
Mr. Lopez is an engineer, having graduated 
from the University of Tennessee. He started 
business life in Government engineering work 
on the Mississippi. He later became connected 
with Barlow’s Survey Bureau, and afterward 
with the Sanborn Map Company. He passed 
rapidly through the offices of assistant secre- 
tary and secretary to become second vice-presi- 
dent and secretary of the three companies in 
1910, which position he now relinquishes. He 
is well known to the fire insurance world, and 
is a member of the actuarial committee of the 
National Board of Fire Underwriters as well 
as being president of the Southern Tornado 
Association, 

James J. Hoey, who was only recently elected 
second vice-president of the three companies, 
and who now becomes first vice-president of the 
Continental, will be in charge of the metropoli- 
tan departments of the three companies, as well 
as being actively connected with the executive 
management of the Continental. He started his 
insurance experience as a broker, and later, 
after having been a member of the New York 
Legislature, he became connected with the New 
York Insurance Department. As deputy in 
charge of the New York office his work won 
the attention of Mr. Evans, and in 1915 Mr. 
-loey was brought into the Evans organization 
as executive special agent. 

J. R. Wilbur, who ‘becomes 
president of the Continental, was born in Leeds, 
N..Y., in 1875. A graduate of Cornell Uni- 
versity, he engaged in professional work for 
seme years, becoming an inspector in the West- 
ern department of the Continental in 1898. He 
was made assistant secretary in 1912 and secre- 
tary in 1916. In 1917 he took charge of the 
Continental’s Western department. 


second vice- 


OFFICERS OF AMERICAN EAGLE 

Norman T. Robertson, elected president of the 
\merican Eagle, is a native of Texas. After 
graduating from the University of Texas he 
entered the local insurance business. He _ be- 
came connected with the Continental in 19¢4 as 
special agent. By 1916 he had become assistant 
sccretary of the Fidelity-Phenix and became 
secretary in 1918, later being transferred to the 
\estern department. 

Ik. A. Henne, who as secretary of the Ameri- 
can Eagle, will succeed Alfred Stinton in the 
Western department of that company, gained 
his early experience in a local agency at Fort 
Scott, Ian. Continental in 
1912 a8 special agent, later becoming examiner 


He joined the 


and then executive special agent. 


IIpELITY-PHENIX OFFICERS 

Charles R. Street leaves a prominent position 
in the Chicago insurance world to become 
president of the Fidelity-Phenix. He is a 
native of Missouri, and following his gradua- 
tion from college went with a local agency. He 
later went to Chicago with the Phenix of 
Prooklyn, and had become assistant general 
agent when in 1909 it came under Mr, Evans’ 
control. He was made successively secretary, 
second and then first vice-president of the com- 
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pany which he now heads. He is one of the 
best known insurance men in Chicago, and is 
prominent in the Union as well as other organ- 
izations. 

Alfred Stinson joined the Evans companies 
in 1918 as executive special agent. Shortly 
afterward he was appointed secretary of the 
American Eagle, in charge of the Western de- 
He was formerly vice-president of 
As secre- 


partment. 
the Minneapolis Fire and Marine. 
tary, in charge of the Western department of 
the Fidelity-Phenix, he will undoubtedly man- 
age its business with the same efficiency as 
when with the American Eagle. 

THREE COMPANY OFFICERS 


Gomer H, Rees, who becomes secretary and 
counsel of all three companies, is a well-known 
lawyer and a graduate of the New York Uni- 
versity Law School. He became counsel of the 
companies in 1918. 

Paul L. Haid becomes secretary and assistant 
to the chairman of the boards of all three com- 
panies. He came into the organization as spe- 
cial agent in 1914, and became assistant secre- 
tary in 1919. He was later made personal as- 
sistant to Mr. Evans. 

Curtis W. Pierce, who becomes secretary of 
all three companies, in charge of their engineer- 
ing departments, went with Evans’ group in 
1912 as a field engineer and became head engi- 
neer in 1918, 

R. L. Dougherty, elected auditor of all three 
companies, is a graduate of the Harvard Law 
School. After practising law in Denver for 
some years he later became an examiner in the 
New York Insurance Department. He joined 
the Evans companies in 1920. 

In a supplement accompanying this issue of 
THE SPECTATOR appear portraits of Mr. Evans, 
Mr. Street, Mr. Robertson, Mr, Lopez and Mr. 
Hoey. 

Following is a complete list of the officers of 
all three companies: 


AMERICAN EAGLE 


President, Norman T. Robertson; secretary 
and treasurer, Ernest Sturm; secretary and 
counsel, Gomer H. Rees: secretary and assistant 
te chairman, Paul L. Haid; secretaries, F. R. 
Millard, Herbert E, Maxson, C. E. Allan, 
FE. A. Henne and C. W. Pierce; assistant secre- 
taries, R. E, Hall, M. E. Moriarty, J. P. 
Breeden and A L. Merritt; auditor, R. L. 
Dougherty. 

CoNTINENTAL 

President, J. E. Lopez; first vice-president, 
James J. Hoey; second vice-president, J. R. 
Wilbur: secretary and treasurer, Ernest Sturm; 
secretary and counsel, Gomer H. Rees; secre- 
tary and assistant to chairman, Paul L. Haid; 
secretaries, J. A. Swinnerton, F. R. Millard, 
William Quaid, C. E. Allan and C. W. Pierce: 
assistant secretaries, Oliver F. Grover, R. E. 
Hall, M. E. Moriarty, J. P. Breeden, A. L, Mer- 
ritt and H. W. LaRue; auditor, R. L. 
Doughterty. 

FIDELITY- PHENIX 

President, C. R. Street; secretary and treas- 
vrer, Ernest Sturm; secretary and counsel, 
Gomer H. Rees; secretary and assistant to 
chairman, Paul L. Haid; secretaries, F. R. Mil- 
Jard, S. R, Kennedy, C. E. Allan, Alfred Stin- 
son and C. W. Pierce; assistant secretaries, R. 
Kk. Hall, M. E. Moriarty, J. P. Breeden and A. 
[.. Merritt; auditor, R. L. Dougherty. 
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NATIONAL LIFE INSURANCE CO. 


Montpelier, Vermont 
FRED. A. HOWLAND, President 


For Seventy Years This Strong Mutual Company 
Has Protected The Home and Family 


EDWARD D. FIELD, 
Superintendent of Agencies 














Stability—Permanency—Protection 
THE PRAETORIANS, DALLAS, TEXAS 


Scientific Life Insurance. 


10-20 Pay-Cash & Loan Values. Double Payment, Accident 
and Disability Provisions 16 to 55—men and women. 


Net Assets covering full Reserve Required by Law and in 
addition thereto a Surplus. 


Attractive Contracts for hustlers. 


Cc. B. GARDNER = oS President 











THE IMPORTERS AND EXPORTERS 
INSURANCE COMPANY 
of New York 


47 Beaver Street 














In 1919 


44 General Agencies paid for 
$88,000,000 


Standard Business ous ° 
Dividend Scale Maintained, Surplus Increased North British ane Mercantile 


New England Mutual Life Insurance Co. | Insurance Company 


Boston, Mass. r LIMITED 
109 YEARS OLD 


WANTED Fire, Tornado, Automobile, Sprinkler 


Managers for These Important Districts Leakage, War Risk, Explosion 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA and Kindred Lines 






































t policies. As good as weca ke them. 
a scatlnanatatiaiuaaiaiae pri iia iaiiniaiaas SECURITY—Resources ample for all obligations 


Any one of the above is an absolutely first class opportunity. Ii | SERVICE— Expert advice on insurance problems 
your record is clean and you can furnish evidence of your Ability as a | 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice-President CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
SECURITY LIFE INSURANCE COMPANY OF AMERICA | 76 WILLIAM STREET, NEW YORK CITY 


The Rookery, Chicago 

















LE ROY, OHIO Organized 1848 
7 STATEMENT DECEMBER 31, 1919 
New York Basis 
Net Amount of Unpaid Losses and Claims...... $217,611.53 Reserve for Emergencies $125,000.00 
Reserve for Unearned Premium. a 2,976,740.82 Net Surplus. . P 4 jecousselcs sister enol RODD 
Federal, State and other Taxes ite ana aaiind. 43,673.33 Surplus to Policyholders.. (ettedbecrcecedaes ME ReGAROeaS 
All other claims. 5 ss ikpusKin ie lebiwi 67,194.01 Admitted Assets. ates seeeeeeees  $4,871,679.24 


F. H. HAWLEY, President W. E. HAINES, Secretary 
J. W. CROOKS, Treasurer N.R. CHALFANT, Asst. Sec’y. 
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TRAINING AND EDUCATION OF INSURANCE MEN* 


Technical Knowledge and Wise Judgment the Two First Essentials for the 
Man Who Would Rise in the Business 


LARGE PERCENTAGE OF STAFFS UNFITTED FOR THEIR POSITIONS 


Despite Immense Effort to Encourage and Induce Younger Men to Fit Themselves 
for their Chosen Work, Result is Frequently Almost Total Failure 


By J. B. McKecunir 


Vresident Insurance Institute of Toronto 


The business of insurance is a peculiar one. 
The merchant receives from his customer a 
sum of money for which he gives an article 
worth approximately what is paid for it. The 
bond dealer delivers to his client a bond which 
is supposed to be worth approximately what it 
is sold for, and the value of which on the 
average will not vary much from its original 
price. You deposit money with a bank, and in 
return receive its guarantee to repay this 
amount, increased possibly with interest. An 
insurance company, however, will receive, say, 
$100, for which it may undertake to pay $10,000 
on the happening of a certain event. It is this 
divergence between what the company receives 
and what it becomes liable to pay to the as- 
sured that not only makes the business of in- 
surance so interesting, but which also requires 
wise judgment and technical knowledge, if the 
companies are to be soundly administered, 


NEED OF ORGANIZATION 

Then, again, more and more do we hear of 
certain undertakings being referred to as “pub- 
lic service corporations.” Whether the various 
branches of insurance come under this head- 
ing or not, most of us like to feel that our com- 
panies will be administered in such a manner 
that our policyholders will be given their in- 
surance protection in the most efficient manner 
possible and at the lowest cost compatible with 
safety and a widespread diffusion of the bene- 
fits of insurance. To do this our companies 
must have efficient organizations, both in the 
field and in the head office, and this is impos- 
sible unless the individuals in these organiza- 
tions have a sound theoretical ‘as well as prac- 
tical knowledge of their business. 

I do not wish to be understood as thinking 
that technical education is everything in the in- 
Surance business. There are outstanding ex- 
amples, not only in insurance, but in other 
branches of human activity, where men, thor- 
oughly trained theoretically, have lacked the 
judgment and practical business capacity for 


‘ + Slightly condensed from an address delivered a 
ew weeks ago at the annual meeting of the Insurance 
Institute of Toronto. 


Again, there are men in the field or- 
without 


success. 
ganizations of our companies who, 
much theoretical knowledge of the business, 
have made good, because they possessed the 
quality of salesmanship. These exceptions, to 
my mind, however, prove very little. The 
former have failed in spite of their knowledge, 
and the latter have succeeded in ,spite of their 
lack of knowledge. I believe that the compa- 
nies more and more recognize that a theoretical 
knowledge of the business is an asset to any 
man, whether he be employed in the head office, 
the branch office or the field. 

Some of our companies have established 
schools or courses of study for their field men. 
A number of companies have come to realize 
that in their branch office and field organiza- 
tions capable men who have passed through 
their head office, where they have gained some 
technical knowledge, have proved to he very 
successful, 

Again, it is a matter of fact that to-day 
many of our officers, on account of the dis- 
turbance to their staffs during the war, and also 
on account of the tremendous growth in their 
business, have severely felt the lack of trained 
and educated young men to fill positions of re- 
sponsibility. 

In looking over the staff from time to time. 
one is shocked by the large percentage unfitte( 
for these positions owing to their lack of 
knowledge of the business. 


IGNORANT OF SIMPLE PRINCIPLES 


The members of the educational committee 
and the examiners of the Insurance Institute of 
Toronto will bear me out in the statement that 
the ignorance of the most simple principles of 
insurance on the part of a large percentage of 
candidates at the examinations during the past 
few years has been little short of appalling. 
That all this was recognized by insurance 
officials many years ago is clearly in evidence. 
From a perusal of the early volumes of the 
Tnstitute’s Proceedings, one gathers that one of 
its main objects, if not the main object, was the 
instruction and examination of student mem- 
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bers in the technical subjects connected with the 
various branches of insurance. This was a 
profound conception of the duties of the senior 
members toward the young men entering the 
business. A syllabus was prepared some years 
ago giving the subjects for examination in each 
ef the branches, and changes have been made 
therein on several occasions to fit what was 
thought the needs of the student members. No 
stone has apparently been left unturned in an 
attempt to encourage and induce the younger 
members to fit themselves for their chosen 
work. 
RESULT OF EFForts NEGLIGIBLE 


What was the result of all this effort? 
not stating the case too strongly by answering 
—almost total failure. It is true that a few 
students have successfully undertaken some or 
all of the three examinations set by the Insti- 
tute, but in comparison to the total of our mem- 
bership, this number has been almost negligible. 

We have in our offices hundreds of young 
men of average or greater than average ability, 
many of whom appear to be ambitious and 
anxious for promotion, and yet they have failed 
to grasp their opportunities, 

One reason for the failure has been that the 
examinations were too academic, particularly 
tke first examination, which included such sub- 
jects as geometry, algebra, geography, composi- 
tion. Many of the young men entering insur- 
ance offices had just left school and had the 
idea that their days for study were now happily 
at an end, and it was rather a shock to them to 
learn that they were expected to work for ex- 
aminations very similar to what they had just 
left behind. While a knowledge of the subjects 
named above was deemed very desirable, it was 
tlecided to eliminate a number of them, so that 
now the student may at once take up studies 
directly bearing on insurance work. 

I incline to the belief, however, that the real 
cause for the situation is to be found in the 
clerks themselves. There is a class of clerk in 
our offices who is absolutely indifferent to 
whether he succeeds or not. These young men 
apparently realized that it was necessary to take 
up some definite occupation, but they have no 
ambition to better their position, or, if they 
have ambition, they have not sufficient energy 
to take steps to merit promotion. 

Another type of clerk is the one who lacks 
imagination. He is probably very earnest in 
his work and is desirous of obtaining promo- 
tion, but he concentrates entirely on the work 
which is given to him day by day. Sometimes 
one would wish that he were less conscientious 
in his daily work, and would take time to look 
around the office in which he is employed, so 


I am 





that he might recognize that there is a relation 
between"his work and that of the others in his 
department and that all the departments are 
interrelated. 

The third type of clerk is the one who lacks 
appreciation of the advantages of technical 
knowledge. He probably has in mind that pro- 
motion is a matter of time only, and that if 
he remains long enough at the work he will 
ultimately receive an official position. 

A great many of our clerks come under the 
heading of those who are not willing to pay 
the price. They have ambition and imagina- 
tion, and also appreciate the advantages of 
technical knowledge, but they are not willing to 
devote a certain portion of their out-of-office 
time to study. 

I believe, however, that 
causes for this lack of interest in regard to 
education is the idea, which is very common 
among our junior members, that the official 
positions are all filled, and that there is little, if 
any, use in their attempting to qualify them- 
selves for promotion. There are in many offices 
one or two disgruntled men, who spread this 
theory among the new employees, and I know 
ef nothing which dampens the ardor and en- 
thusiasm of the young clerk more than this. 
Let me say to the young men in the business 
that there is nothing in this theory. I heard 
it a short time after I entered insurance work, 
and have continually heard it ever And 
what is the real situation? To-day there are 
approximately eighty-five official positions in 


one of the main 


since. 


the life insurance companies of Canada, and 
seventy-one of these positions have ‘been filled 
by appointments made within the last ten years. 
I am not as familiar with our fire and casualty 
companies, but I know that there have been 
miany appointments to official positions in them 
during this period. 

Moreover, the opportunities to-day are 
greater than ever, owing to the tremendous 
growth in the business of insurance. I have 
had a few figures prepared showing a com- 
parison of the business in 1899 with that in 
1919; in other words, the growth during the 
past twenty years. 


INSURANCE OTHER THAN FIRE AND LIFE IN 


CANADA 
. 1899. 1919. 
Premium Income........ $975,210 $16,150,386 
FIRE INSURANCE IN CANADA 
i 1899. 1919. 
Net Amount at Risk... .$936,869,668  $4,923,024,381 
Premium Income....... 7,910,492 40,031,474 


If there were opportunities for young men 
of ability, judgment and technical education 
twenty years ago surely there is opportunity to- 
day. The business of insurance has grown tre- 
mendously, and, in my opinion, will continue to 
grow with the development of our country. If 
I were once again entering the insurance busi- 
ness as a young clerk I would look forward 
just as hopefully as I did years ago. 

No doubt the younger men will feel that I 
have made a somewhat severe arraignment of 
their position, and I would hasten to explain 
that I am not unsympathetic to the difficulties 
of young men in our offices. Having started in 
tayself at a time when the salaries paid to 
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junior clerks were such that those now paid 
look princely, I know how anxious many of 
the young men must be to improve their posi- 
tion. I realize that, after the day’s work has 
been faithfully done, there is a desire of every- 
one to seek some form of recreation, and it is 
well that they should do so, but I would wish 
them to realize that an hour a day, or a few 
hours a week, spent in earnest study of the 
theoretical principles connected with their 
work, will bring them a very handsome reward. 
You will recall how Gray, in his famous 
Elegy, referred to the men buried in the village 
churchyard who, though great, had died with 
their greatness undiscovered by their fellow 
men: 
Some mute, inglorious Milton here may rest, 
Some Cromwell, guiltless of his country’s blood. 
There is absolutely no need of any. potential 
Cromwell languishing undiscovered 
iil our offices. Let him arouse himself; let him 
successfully undertake the examinations, and 
find that he will be recognized and 


insurance 


he will 
rewarded. 
HicHerR STANDARD NEEDED 

There are a few suggestions which I would 
make in regard to the future. I think a fairly 
standard of education on the part of 
clerks entering insurance desirable 
if we are to ultimately have efficient staffs. 
During the past five years it has been some- 
what difficult to obtain the necessary help, so 
that the matter of education had to be to some 
extent disregarded; but now that conditions are 
more normal, I do not think it will be difficult 
to lay down as a minimum of educational quali- 
fications that a young clerk should have junior 
matriculation, or its equivalent. With this 
standard of education it will be more easy to 
interest our student members in the educational 
work of the Institute. 

Again, a few of our companies have been in 
the habit of holding meetings of their staffs at 
periodical intervals, at which papers or debates 
dealing with the office work have been under- 
taken. This, to my certain knowledge, has had 
2 wonderful effect in arousing the staff to the 
advantages of gaining a knowledge of the busi- 
ness. I think it is also very important for the 
officials of our companies to take an interest 
in the younger members of the staff, and for 
the companies themselves to offer some financial 
inducement and promotion to successful candi- 
dates in Institute examinations. 


high 
offices is 


Silver Fox Insurance 

.A new sort of animal insurance is that pro- 
posed on silver fox. The growth of the in- 
dustry of breeding these animals for their 
valuable fur has led insurance companies to 
serious consideration of this form of insurance, 
according to Thomas S. McQueen, Wisconsin 
representative of the Hartford Fire Insurance 
Company, the largest insurer of livestock in 
that State. 


-The Arrow Mutual Liability Insurance Company 
of Watertown, Mass., began business in August of this 


year. It is licensed in the State of Massachusetts. 
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BURGLARY RATES REVISED 


New Schedule Makes Coinsurance 
Compulsory 


. 

As a result of a meeting of the Burglary In- 
surance Underwriters Association at the Mc- 
Alpin hotel, New York, last week, mercantile 
open stock burglary rates have been revised. 
Coinsurance is to be applied to all classes when 
the new rates become effective, which will be 
February 1, 1921, for new business and March 
1 for renewals. 

Besides the application of coinsurance to all 
mercantile risks, they have been divided into 
three groups instead of five as heretofore. The 
recommendations of the mercantile committee 
were adopted practically as made. 

No action was taken in the matter of resi- 
dence rates as the residence committee was not 
yet ready to report. It was decided to hold a 
meeting within the following thirty days to 
consider the report on this subject. 

In the new mercantile open stock rates as 
adopted and given below, it will be noted that 
there are three sets of rates: those for the 
larger cities and their suburbs and those for 
the entire balance of the country. -The large 
cities which are to carry the higher rates are: 

New York, which includes the surrounding 
counties and Northern New Jersey; Chicago, 
Kansas City, Kan.; St. Louis and Kansas City, 
Mo.: Detroit, Cleveland, Toledo, Philadelphia 
and Buffalo. 

These territories start with a rate of $25, 
$30 and $40 per thousand respectively for the 
three groups, as compared with initial rates of 
$20, $25 and $35 respectively for the balance 
of the country. The new mercantile rate sheet 
is as follows: 

Territory A—Entire United States, exclud- 
ing territory B. 


GROUPS 
mo ns. 1 2 ¥ 3 
9 ect $20.00 $25.00 $85.00 
POOR os Cas rence ene's 40.00 50.00 70.00 
2 errr ree rere 60.00 75.00 105.00 
£000). Jo cnw9.aeanees-oe 80.00 100.00 140.00 
Ce eet rrr a 100.00 125.00 175.00 
Add’l thousands. 
£5,000 to $10,000..... $7.50 $20.00 $30.00 
10,000 to 15,000..... 2.50 7.50 25.00 
15,000 to 20,000..... 2.50 5.00 15.00 
Each add’l $1,000..... 2.50 5.00 5.00 


Territory B—Comprising Cook, Lake and 
St. Clair counties, Illinois; Wyandotte county. 
Kansas; St. Louis, Jackson and St. Louis City 
counties, Missouri; Wayne county, Michigan: 
Cuyahoga and Lucas counties, Ohio; Phila- 
delphia county, Pennsylvania; New_York. 
Bronx, Richmond, Kings, Queens, Nassau, 
Suffolk, Rockland, Westchester and Erie coun- 
ties, New York, and Hudson, Essex, Passaic 
and Bergen counties, New Jersey. 

i GROUPS 


2 


Amount Ins. 1 2 3 
SIONG: cc cei nace aes $25.00 $30.00 $40.00 
A VTE, eee eee 50.00 60.00 80.00 
Ries sacacaadeae as 75.00 90.00 120.00 
2 ee errr Tr 100.00 120.00 160.00 
ee er rere a 125.00 150.00 200.00 
Add’! thousands. 
$5,000 to $10,000..... $10.00 20.00 $35.00 
10,000 to 15,000..... 5.00 10.00 80.00 
15,000 to 20,000..... 2.50 5.00 20.00 

2.50 5.00 10.00 


Each add’l $1,000..... 





Johnson & Higgins Back in Ohio 
The brokers’ license of Johnson & Higgins. 
which was cancelled in October by the Ohio 
Insurance Department, has been reinstated, as 
of December 15. 
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Maryland Casualty Adds New Line 


The Maryland Casualty Company announces 
it is prepared to write insurance against loss 
or damage caused directly by the accidental 
discharge or leakage of water from street 
water supply mains and fire hydrants either as 
a separate form of insurance or as an addi- 
tional coverage to the usual water damage cov- 
erage, 

Street water supply main and fire hydrant 
insurance may be covered under a separate 
water damage policy by the attachment of the 
street water supply main and fire hydrant en- 
dorsement, or this insurance may be added to 
a regular coverage water damage policy by the 
attachment of this endorsement thereto. Any 
of the following items of property: 

(A) Basement and, or sub-basement, con- 
tents, 

(B) First floor contents, 

(C) Second to top floor contents, 

(D) Building 


may be insured. Each item covered should 
carry a specific amount of insurance at the 
specific rate. 

There has been some demand for this form 
of coverage. Street water supply mains de- 
teriorate and break and fire hydrant» are 
broken through collision or otherwise. The 
leakage in such cases usually causes a heavy 
water damage. 


Big Figures in Live Stock Insurance 
Missouri may have its $10,000 hogs, but those 
interested claim they are pikers compared with 
Wisconsin cattle. If one of the bulls owned 
by the Carnation Stock Farm Company, Ocono- 
mowoc, should die, the company would cash in 
on insurance policies aggregating $100,000. The 
bull is the champion Carnation King Sylvia. 
Several other bulls are insured for $25,000 each. 
Gustav Pabst, on his stock farm at Dousman, 
has a two-month calf insured for $20,000. On 
a bull in which he owns a half interest he has 
a policy for $32,500. Sir Bess Ormsby Fobes, 
2 three-year-old, carries a $20,000 policy. As 
a calf it was bought for $600 by a farmer, who 
recently sold it to Mr. Pabst for $30,000. 
Although Wisconsin is primarily a dairy 
State, it has some extremely valuable hogs. 
Clansman, owned by William Wrigley, Jr., the 
chewing gum king, is insured for $10,000. It is 
said that $50,000 was recently refused for it. 


Must Claim in Utah Within Twelve 
Months’ of Accident 

The Supreme Court of Utah has decided that 
claims for compensation under the workmen’s 
compensation law must be made within one 
year from date of injury. An award of $4500 
had been made by the State Industrgl Com- 
mission to Fortunata Perone, widow of an 
Italian miner and the court ordered it set aside. 

The workmen’s compensation- act of Utah 
has no clause fixing a limitation as to the time 
within which a claim must be presented for 
payments of benefits under the act, but the 
Supreme Court held that it was the evident 
intention of the Legislature that the general 
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statutes should apply. The man was killed ift 
July, 1917, and claim for compensation was 
not presented till October, 1918. The employ- 
ing company was insured in the Guardian 

Casualty Company of Salt Lake City and the 
case was contested by the Bankers’ Trust Com- 
pany, receivers for the former company. 

Promotion in the Travelers 

Wellington Potter, assistant superintendent 
oi agencies, compensation and liability depart- 
nent, will resign on January I to become a con- 
tract agent of The Travelers at Rochester, 
N. Y. 

Before joining The Travelers in 1913 Mr. 
Potter was engaged in advertising in Roches- 
ter, was a member of the Rochester Ad Club. 
The change will therefore enable him to return 
to his native city. 

Mr. Potter’s record with The Travelers 
began as salaried special agent. He was edu- 
cated in the Travelers Training School, and his 
first assignment was to the company’s branch 
office at Hartford. In September, 1915, he was 
selected to assist L. N, Denniston, superin- 
endent of training and instruction, in the school, 
and he served in that capacity for two years. 
Tn the meantime he was promoted to special 
agent, home office; then to field assistant, and 
later to agency assistant. In October, 1918, the 
company promoted Mr. Potter to the rank of 
assistant superintendent of agencies. In all he 
has served the company in twenty-two States. 

Agency Changes in Atlanta 

The firm of Jerome & Brown, managers, 
Atlanta, Ga., will be succeeded as from Janu- 
ary I by Chas. M. Jerome, manager, repre- 
senting the same companies for the same terri- 
tory now reporting to Jerome & Brown. 

The firm of Jerome & Brown is being dis- 
solved by mutual consent, and for the reason 
that Mr. Brown has been appointed manager 
of the Southern department of the Commercial 
Union Assurance Company and its allied com- 
pany connections, with offices in Atlanta, and 
will assume his new duties January I. 


H. H. Putnam to Re-Enter Journalism 

It is reported that Henry H. Putnam, lat- 
terly president of the Insurance Federation of 
Pennsylvania and long identified with the Na- 
tional Association of Insurance Agents, has 
purchased an interest in “Insurance” and will 


be an active contributor to its columns. He 
has had previous experience in insurance 
journalism. 


R. I. Association Officers 

The Rhode Island Association of Insurance 
Agents, at its annual meeting December 17, 
elected the following officers: 

President, James W. Cook; secretary and 
treasurer, Walter H. Robbins; first vice-presi- 
dent, George R. Smith, Woonsocket; second 
vice-president, Herbert M. Clarke, Arctic; third 
vice-president, George I. Parker, Pawtucket. 





—The Great American Casualty Company of Chi- 
cago, capital $100,000, began writing health and acci- 
dent business in Illinois recently. 
is president of the company. 


George W. Wolfe 
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National Bonding Becomes a Fire Rein- 
surance Company 


The National Bonding and Insurance Com- 
pany of Cedar Rapids, Ia., originally licensed 
to write bonding and casualty lines, amended 
its articles before beginning business in Octo- 
ber last converting the company into a fire rein- 
surance concern. The name of the company 
will be changed at the annual meeting to be 
held next month so as to conform its title to 
the line of business it is pursuing. Its roster 
of officials is composed of some of the foremost 
business men in Iowa. Dr. R. Lord, the presi- 
dent of the company, has been connected in 
an executive capacity with the insurance busi- 
ness for the past seven years; and is a director 
in the Peoples Savings Bank. 

J. E. Johnson, the vice-president, is vice- 
president of the Iowa Life Insurance Com- 
pany, Waterloo, Ia. E. E. Pinney, vice-presi- 
dent, is a director of the Merchants National 
Bank, Cedar Rapids. A. C. Torgeson, secre- 
tary, was for several years State manager for 
an old line fire insurance company. James E. 
Hamilton, treasurer, is vice-president of the 
Merchants National Bank, Cedar Rapids. 

Edd G. Doerfler, the underwriter, is secre- 
tary and general manager of the Globe National 
Fire Insurance Company of Sioux City, and 
was for several years State manager for old 
line fire insurance companies. 


‘ 


Compensation Claimant Loses in Highest 
Court 

After he had been awarded compensation for 
injuries by both common pleas and appellate 
courts on an appeal from the Ohio Industrial 
Cemmission, which denied such award, Charles 
Glenn lost his suit against the Commission last 
week by action of the Supreme Court. 

Glenn’s claim for compensation was rejected 
by the Commission November 12, 1915. The 
law provides that appeal for rehearing must 
be taken within thirty days after action by the 
Commission, but he did not apply for a rehear- 
ing until September, 1917. Being denied com- 
pensation he filed suit in the lower courts, which 
held that the delay was not a bar to recovery. 


‘The Supreme Court reversed the lower courts 


on the ground that Glenn did not make his 
application for rehearing within the legal period 
assigned. 


Massachusetts Accident Thirty-Seven 
Years 

The Massachusetts Accident has just cele- 
brated its thirty-seventh anniversary. It was 
founded in 1883 by the late George E. McNeill, 
his son, G. Leonard McNeill, now being at the 
helm. Reports for 1920 indicate a very satis- 
factory year’s business. 


Hell will probably have no terrors for the 
Pennsylvania tailor who went into a store to 
purchase some linings, fell through a trap- 
door and landed on top of a very hot furnace. 
The fall dislocated his shoulder, while the 
furnace caressed him everywhere that it could 
touch him. That one false step cost one of 
the casualty companies six weeks’ indemnity. 





RECENT COURT DECISIONS 


Workmen’s Compensation—Notice to In- 
surance Carrier Required—Reopen- 
ing Case in Default Thereof 


The California Supreme Court holds, Ocean 
Accident & Guarantee Co, v. Industrial Acci- 
dent Commission, 182 Pac. 135, that a case 
under the Workmen’s Compensation Act, heard 
before a referee without notice to the insur- 
ance carrier and without its being represented 
or given an opportunity for cross-examination 
and introduction of testimony, should be re- 
opened unless there is no possibility of chang- 
ing the result. 


AGENT’s Liapitiry For FAILURE TO CANCEL 
Porticy AS DIRECTED 


The Kansas Supreme Court, St. Paul Fire 
‘ Marine Ins. Co. v. Bigger, 182 Pac. 184, fol- 
lows the rule announced in Ins. Co, v. Bigger, 
102 Kan. 53, 213, that “When instructed to do 
so it is the duty of an insurance agent to cancel 
a policy of insurance issued by him; and if he 
fails to cancel the policy he is liable to his prin- 
cipal for the damage sustained by the principal, 
urless the agent can show some valid reason 
for his failure to follow the instructions given 
him.” The court quoted from Kraber v. Ins. 
Co., 129 Va. 8, as follows: 
legal right to sit in judgment upon the wisdom 
or expediency of the instructions of his princi- 
pal, and his failure to execute them with reas- 
onable promptness and fidelity will render him 
liable to his principal in damages.” 

PREMIUM TO UNAUTHORIZED 
AGENT 


An accident policy provided that no agent 
should have authority to change any of its 
terms, and that strict compliance on the part 
of the insured and beneficiary was a condition 
precedent to recovery. The insured executed 
an order directing the paymaster of his em- 
ployer to pay the premium in instalments, but 
left his employer’s service shortly after the 
pelicy was written. It was held, in an action 
on the policy, Randall v. Travelers Ins. Co., 173 
N. W. 388, that it was erroneous to charge that 
payment of the premium to a soliciting agent 
who, the insurance company claimed, was not 
authorized to collect premiums, was a payment 
to the insurance company; it was a question of 
fact for the jury whether it was within the 
apparent scope of such agent’s authority to re- 
ceive payment. 


PAYMENT OF 


DisEASE ConcurrING WitH ACCIDENT TO 
Cause Deatu Gives No RicHr 
TO RECOVER 


In af action on an accident policy, where it 
was claimed that death resulted from a fall as 
the insured was going upstairs from his cellar, 
from which he died the same day, an autopsy 
revealed abnormal conditions in the form of 
heart lesions, lung lesions and lesions of other 
parts of the circulatory system. The expert 
witness most favorable to the plaintiff testified 
that-the deceased for a long time before the 
fall was suffering from serious and progressive 
diseases of both the heart and the lungs, and 
that the utmost extent of claim that rightly 
could be made was that the accident aggravated 
and made fatal already existing diseases, and 
that disease and fall acted concurrently to 
cause death. : 

The Massachusetts Supreme Court holds, 
Leland v. Order of United Commercial Travel- 
ers, 124 N, E. 517, that if the insured was suf- 
fering from a disease which was accelerated 
and aggravated by the accident so as to be a 
cause co-operating with it to produce the fatal 
end, there could be no recovery. Recovery, of 
course, is not barred because the insured is suf- 
fering from disease. One upon a bed of illness 


“An agent has no, 
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may meet death by an explosion or other acci- 
dental means. If there is no active disease, but 
merely a frail general condition, so that powers 
of resistance are easily overcome, or merely 
a tendency to disease which is started up and 
made operative, whereby death results, then 
there may be recovery even though the accident 
would not have caused that effect upon a 
healthy person in a normal state. 

The inevitable result was held to be that 
under this statement of the law the plaintiff 
could not recover upon the facts stated. The 
deceased confessedly was suffering from disease 
or diseases which actively co-operated with the 
fall in causing death. The disease and the fall 
were concurring, efficient and proximate causes 
in producing the death. Either alone without 
the other would not then have resulted fatally. 
It could not be held with any due regard to the 
meaning of words in the contract sued on that 
the death of the insured resulted from the ac- 
cident “alone and independently of all other 
causes” as “the proximate, sole and only cause.” 


NEW PRESIDENT OF CASUALTY and 
SURETY CLUB 


John J. King of Hooper-Holmes Bureau 
Elected at Annual Meeting 


The Casualty and Surety Club of New York 
held its annual meeting in the Drug and 
Chemical Club last week. The meeting was 
preceded by a dinner. 

Various official reports were read, showing 
the past year to have been very successful. 
The active membership now totals 414, being 
the largest number ever reported. 

President William B. Mann was congratulated 
on all sides, having been a popular as well as 
an efficient chief executive. Election of new 
officers resulted as follows: 

President, John J. King, Hooper-Holmes 
Bureau; vice-president, John S. Turn, A&tna 
Companies; second vice-president, Alfred M. 
Best, Alfred M, Best Company; secretary- 
treasurer, H. W. Cluff, Burglary Insurance Un- 
derwriters Association; executive committee, 
W. G. Falconer, Norwich Union Indemnity; 
Charles H. Neely, Ocean Accident and Guar- 


antee; R, R. Gilkey, Surety Association of 
America; Edson S, Lott, United States 
Casualty. 


Compensation Decision Criticised 

Ogden City has been ordered by the Utah 
State Supreme Court to pay John and Alice 
Smalley, the parents of Albert Smalley, the 
Ogden policeman who was killed last summer 
whilst acting as a patrol officer, $1,442.50 and 
funeral expenses and interest. The Ogden City 
corporation resisted the claim on the ground 
that Smalley’s parents were not dependent upon 
him. Justice Weber, who wrote the decision, 
said: 

The fact that the mother was not dependent 
upon her son for the necessities of life, which 
she received from her husband, would not and 
should not deprive her of compensation if her 
son rendered material assistance in maintain- 
= her in a condition suited to her station of 
17e. 

The assistance rendered, it was admitted, 
consisted chiefly of presents at Christmas time 
and on birthdays. The case has aroused much 


dissatisfaction and the court is being criticised. 
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EMPIRE STATE SURETY 





Dividend of Fifteen Per Cent for 
Creditors and Policyholders 





IN LIQUIDATION SINCE 1912 





Statement Issued by Superintendent Phil- 
lips Shows Assets $470,274, and 
Liabilities $2,240,884 
- Jesse S. Phillips, New York State Superin- 
tendent of Insurance, filed last week with Wil- 
liam F. Schneider, New York county clerk, a 
petition asking leave to pay a dividend of fifteen 
per cent to policyholders and creditors of the 
Empire State Surety Company, a domesti® 
surety company formerly having home offices 
at 84 William street, and doing business in 
thirty-three States and the District of Co- 
lumbia. The affairs of the company have been 

in liquidation since December, 1912. 

The Empire State Surety Company was a 
general casualty company, writing steam boiler, 
surety, fidelity, liability, burglary, plate glass, 
employers’ liability, health, accident and sick 
benefit insurance. When the company was 
placed in liquidation its affairs were badly in- 
volved. Claims were presented by the State 
of New York and the United States Govern- 
ment for which preference in payment was 
claimed, and it appeared that policyholders and 
creditors would not receive anything. 

Several months ago Superintendent Phillips 
treated the policyholders and creditors to a 
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big surprise when he filed a report and asked 
leave to pay a dividend of forty-five per cent 
to policyholders and fifteen per cent to general 
creditors. Objections were filed by two cred- 
itors, who claimed a preference in the general 
assets, which if sustained would have reduced 
the general assets so that a dividend of fifteen 
per cent could not be paid. 


Case Now PENDING 


Superintendent Phillips states in the report 
filed that both of these claims were dismissed 
by the lower court. One of the claimants ap- 
pealed to a higher court and the case is pending. 
The Superintendent states that he recommends 
that the claim be compromised, in order to re- 
move the only obstacle standing in the way of 
payment of a dividend from the general fund. 

“With this claim settled,” Superintendent 
Phillips says, “the estate will be in condition 
immediately to pay a dividend of fifteen per 
cent from the general fund.” 

A financial statement annexed to the report 
of the Superintendent of Insurance filed to-day 
shows the condition of the estate as of Decem- 
ber I, 1920, as follows: 


Assets: 
rust 100s 36 92i50%.0 5 $ 298,047 
General fund......... 171,327 
otal assets,....0+ s00 $470,274 
Liabilities: 
Claims allowed........ $ 405,588 
Claims disallowed..... 1,551,882 
Claims unadjusted..... 283,413 
Total claims pres’ted. $2,240.884 


A first division of thirty per cent was paid 
policyholders by Superintendent Phillips seyeral 
months ago. The total amount paid to policy- 
holders was $97,574. 


e 
LigumpATION ExpENSES Low 


The remarkable thing about the report filed 
by Superintendent Phillips is the low expenses 
of liquidation. The expenses from December 
I, 1919, to December 1, 1920, were only $4697, 
while the income on the assets for the same 
period were $20,328, with the result that the 
management of the assets by the Superintend- 
ent of Insurance during the year resulted in 
enhancing the value of the estate to the extent 
of $15,631. 

Clarence C. Fowler is the Special Deputy 
Superintendent in charge of the liquidation pro- 
ceeding and the attorney for the Superintendent 
of Insurance. Mr. Fowler states that he will 
appear before the Supreme Court, New York 
County, in a few days and make a motion for 
an order confirming the report of Superintend- 
ert Phillips and directing the payment of a divi- 
dend of fifteen per cent from the general fund. 
If there is no delay in obtaining the court order, 
Superintendent Phillips hopes to mail the divi- 
dend checks before the end of the year. 


—Victory Indemnity Exchange of Memphis, Tenn., 
of which Thomas Thompson & Company is attorney-in- 
fact, has been doing business in Tennessee and Ken- 
tucky for about a year. 
other States soon. 


The company expects to enter 
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TO DETERMINE COST OF DOING 
BUSINESS IN TEXAS 


State Fire Insurance Commission Takes 
Measures to Obtain Necessary Data 


In line with its fixed policy in establishing an 
equitable system of measuring fire insurance 
rates and a safe method of underwriting in 
Texas, and especially as a direct result of. the 
recent hearing on the question of rates before 
that body,, the Texas State Fire Insurance 
Commission has prepared and is putting into 
effect a system for arriving at the cost to fire 
insurance companies of doing business in Texas 
and their profit or loss from such business, it 
was announced by T. M. Scott, secretary and 
member of the commission. 


At the recent hearing, held for the purpose. 


of obtaining facts for or against a reduction 
in the rates of certain classes and an increase 
in the rates of other unprofitable classes, evi- 
dence was submitted to show that the com- 
mission was not being furnished with the proper 
statistics by the companies, and, furthermore, 
that the companies themselves apparently have 
no available means of determining the under- 
writing profit or loss in the State of Texas. 

Fire insurance rates are governed largely by 
several factors—fire losses, cost of conducting 
the business, investment profits and losses, and 
the proportion of insurance carried by all in- 
sureds to the value of the subjects insured. 
The amount of incurred fire losses in Texas 
can, of course, be easily calculated, but the 
amount of incurred expenses of the companies 
has not been available, and therefore repre- 
sentatives of the companies and the State Fire 
Insurance Commission have been obliged to 
resort to making approximate guesses of the 
percentage of the companies expenses in Texas. 
The Commission recognizes that this method 
is unfair to some of the companies and to all 
of the insuring public. The companies’ losses 
on investments are easily obtainable for the 
whole United States, but not the quota assign- 
able to each State. 

A system of arriving at the cost of the busi- 
ness and its profits or losses is outlined in a new 
report which the Commission is mailing to 
each of the companies doing a fire insurance 
business in the State of Texas. It requires an 
itemized sworn statement of all earned pre- 
miums, incurred losses, and incurred expenses 
in Texas only to arrive at the underwriting 
profit or loss of such companies within the 
State; an itemized statement of the pro rata 
portion assignable to Texas of all interests and 
rents, profits on investments, losses on invest- 
ments, investment expenses incurred to arrive 
at the gain or loss from investments. This 
statement also includes the amount of net fire 
premiums, net losses, the fire premiums of the 
automobile insurance business, the fire pre- 
miums of all inland marine, and the fire pre- 
miums of the shore end of ocean marine, and 
an approximate estimate of the amount of the 
fire insurance premiums of all miscellaneous 
business done by all fire and marine insurance 
companies in the State. 

The tabulation of the statistics obtained from 
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these reports or statements will put the Com- 
mission in possession of much valuable data 
to use in determining the justice or injustice 
of our present system of measuring fire insur- 
ance rates. 


Mercury Soot Causes $100,000 Loss 

A loss of nearly $100,000 in soot was caused 
recently when the New Idria Mining Company’s 
plant at Idria, Cal., was burned. Idria is in 
one of the world’s most important quicksilver 
districts.. A loss was claimed of $104,295 on 
quicksilver in process of extraction and/or 
condensation, the salvage being $8180. 

This description explains how the soot ac- 
cumulated : 


The ore, coming from the mine by aerial 
tramway to large ore bins, was conveyed by 
kelt to the rock breakers and thence by belts 
to the furnace ore bins, from which it was fed 
into a shaking feeder, which deposited it di- 
rectly into the large revolving rotary kilns. 
The ore, gravitating, was discharged into the 
waste. An oil burner in the lower end of the 
kiln fired directly on and over the ore. The 
quicksilver fumes volatilized and were carried 
by the heat from the furnaces through systems 
of pipes and dust chambers to redwood tanks 
twenty feet in diameter by thirty feet high, and 
finally passed through wooden blowers and up 
wooden stacks forty to eighty feet high. 

The temperature necessary to liberate the 
metal from the ore is over 670 degrees, that of 
the gases leaving the stack is as low as 150. 
With the mercurial gases are other vapors and 
fumes, largely steam. These form a black, 
sticky paste with which the metal mixes as it 
condenses, and this adheres to the walls of the 
roofs and sides of condensers, tanks and tile 
pipes. 

Once in two weeks the furnaces were closed 
one at a time, and a clean-up was made; what 
soot and quicksilver was easily accessible was 
scraped out with hoes. A thorough clean-up 
would require shutting the furnaces down for 
a longer time. Only the bottoms of the con- 
densers were cleaned, what stuck to walls and 
roofs being allowed to build up until it fell of 
its own accord. Sometimes this coat was an 
inch or more thick. 


There was over 22,000 feet of surface in the 
condensing system. If the coating contained 
one-twentieth of an inch of mercury, it would 
mean (at 3% pounds per square foot) 1026 
flasks; as the quicksilver was richer near the 
furnaces, the estimate was 1275. 


Amateur Handling of “Movie” Films 

The editors of The Youth’s Companion, on 
notification. by the N. F. P. A. that the non- 
professional use of nitro-cellulose motion pic- 
ture film introduced a dangerous fire hazard 
into the homes of its subscribers, at once with- 
drew from its premium lists a moving picture 
machine designed for display of the profes- 
sional film used in motion picture houses, and 
agreed to advise its interested subscribers of 
the reason for such withdrawal, 


Home for Providence Mutual Fire 
The Providence, R, I., Mutual Fire Insur- 
ance Company is soon to have a home of its 
own. The company has purchased the Black- 
stone block near the insurance district from the 
Butler Exchange Company. The structure is 






\ 





of five stories, and will provide the company 
with ample room for its offices as well as giving 
them plenty of space to rent to other tenants. 
The company, established forty years ago, has 
never before owned its own building, and an 
opportunity was given the firm to buy the Black- 
stone block, which is a portion of a vast estate 
heing sold in this city. 


MERIT AUTO RATE SCHEDULE 


Separate Symbols Used for Fire and for 
Theft Hazards in the West 


Copies of the merit-automobile rate schedules 
for use in Western Conference territory were 
sent the company members last week. The 
new rates become effective January 1 in all 
Western Conference territory, except in the 
anti-discriminatory States—Indiana, Kansas, 
Kentucky, Missouri, Ohio and Oklahoma— 
where the rates are now being filed. 

The schedules provide for separate symbols 
for the fire and theft hazards, the fire symbols 
being from A to H, inclusive, and the theft 
symbols from L to W, inclusive. 

The list price will no longer be used for 
determining the rate, although it will be neces- 
sary to know the original list price in order to 
determine the maximum insurable amount, 
The method of determining this will be the 
same as under the present schedules. 

Rates under each symbol will vary with the 
age of the car, there being five age groups 
under each symbol, the fire rates being higher 
and theft rates lower on the older cars. To 
arrive at the correct rates, the classification 
manual must be consulted to obtain the symbols, 
the rates for the age of the car in question 
then being determined by reference to the rate 
schedule. 

Lower theft rates have been assigned to all 
automobiles equipped with a permanent in- 
closed body. The use of the permanent in- 
closed body indorsement on the policy is no 
longer necessary, inasmuch as the twenty per 
cent credit originally allowed is now taken 
care of by the lower rates assigned to inclosed 
automobiles. 

The fifteen per cent lock and fire extinguisher 
credits are still allowed. 


Companies New to Ohio 


The following named companies have been 
licensed by the Ohio Insurance Department dur- 
ing the past week: 


Michigan Automobile Insurance Company, 
Grand Rapids, Mich. 
Hawkeye Securities Fire Insurance Company, 


Des Moines, Ia. 


Federal Mutual Fire Insurance Company, 
Baltimore. 

Union Reserve Insurance Company, New 
York. 


North American Fire Insurance Company, 
Des Moines, Ia. 

The Capital Fire Insurance Company, Con- 
cord, N. H. 

Central States 
Wichita, Kan. 

National Security Fire Insurance Company, 
Omaha, Neb. 


Fire Insurance Company, 
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What Causes Them and How They 
May be Modified 





PROTECTION BY LIGHTNING RODS 





They Must be Intelligently Attached and 
Grounded in Compliance With 
Three Essentials - 

Addressing the National Association of 
Mutual Insurance Companies upon the subject 
of “Lightning and Lightning Protection,” 
Prof. West Dodd of Des Moines, Ia., said in 

part: 


Without any preliminaries I may _ say, 
“Nothing whatever can be done with a light- 
ning flash after it appears.” There is no such 
thing as attracting a flash of lightning and 
running it down a lightning rod into the 
ground for the good and sufficient reason that 
lightning is not a projectile like a flying bullet 
and neither runs nor travels from one place 
to another. 

The general assertion that “Electricity and 
lightning is one and the same thing” is a little 
confusing. If I should say to you, “This chair 
and fire are one and the same thing” you would 
not consider that a sensible statement, but it 
is exactly as sensible as to say “Electricity and 
lightning are one and the same thing.” We can 
have a chair without fire, and we can have 
electricity without lightning, but we can not 
have fire without fuel, neither can we have 
lightning without electricity. We should think 
intelligently about this distinction for light- 
ning protection is not attainable by some fool 
idea of trying to attract and catch a flash of 
lightning but by intelligent means of controll- 
ing the previous electrical conditions that exist 
before the lightning flash takes place. These 
previous electrical conditions are what I want 
to explain to you, for if these previous elec- 
trical conditions are intelligently treated you 
would never lose a dollar through lightning 
causes to buildings, never a-dollar, and rela- 
tively little to stock. 

While the cloud is acquiring its electrical 
charge it exerts an electrical influence on all 
of the earth’s surface beneath it, by which this 
earth’s surface takes on a balancing electrical 
charge of opposite sign to that in the cloud. 
This charged earth’s surface is called “The 
Earth’s Electrical Field.’ which may be a 
square mile in extent or it may be much more. 
When the electrical charge on the cloud and 
on the earth’s electrical field is sufficient to 
overcome the air resistance an explosion takes 
place through the path of least resistance be- 
tween some point on the cloud and some point 
on the earth and we say “Lightning” and for 
the instant the whole earth's electrical field as 
well as the cloud has been discharged only to 
be recharged and again discharged by the next 
flash, 

Wuat Causes LicHtninG Losses 

The discharge of the earth’s electrical field 
is exceedingly interesting from a scientific view- 
point and to you also from a financial view- 
point, for it is the occasion for every lightning 
loss of every nature that ever occurs. I want 
to tell you about this, for there is nothing 
known of any kind which can not be protected 
from a lightning discharge in any of its 
vagaries in any locality provided the previous 
electrical conditions in that locality are in- 
telligently governed. 

There are about 300,000 different kinds of 
substances known and no two of them conduct 
electricity alike and the difference in their con- 
ductivity is something amazing. Metals con- 


20 





Thursday 


duct electricity many billions of times better 
than does air or other gases, and many mil- 
lions of times better than does water and many 
hundreds of thousands of times better than 
does soil. 

If all substances conducted electricity alike 
there could never be any lightning, never a 
spark. This variation in the electrical con- 
ductivity of different substances has a tre- 
mendous meaning to us human things, fer 
otherwise there could be no telephones, no 
telegraphs, no electric light, no electric power, 
no use for lightning rod men and not much use 
for insurance men, but this difference in elec- 
trical conductivity exists and all of these bless- 
ings "go with it. 

Where a discharge of electricity is passing 
through a good conductor like copper or iron it 
makes no light or fire; where it passes through 
a poor conductor like air or the filament of 
an electric lamp it makes light and fire, but it 
will never discharge through a poor conductor 
if it can find a good one. This fact enables us 
to subordinate it to our use and nothing else 
known is as promptly obedient to our wishes 
if we are intelligent with it. Otherwise, our 
ignorance may be expensive. 

The earth’s electrical field is as large or 
larger than the cloud surface above it and 
every acre of it contains a part of the electrical 
charge on its surface, just the same as an elec- 
trical charge is distributed over the cloud sur- 
tace and every house, barn, or anything else 
within this electrified*area has a part of the 
electrical charge on top of it. : 

It is hardly necessary to say, “The place at 
which the lightning flash takes place is by far 
the most serious and interesting point within 
the earth’s electrical field,” for the whole 
charge on the electrified earth area rushes 
suddenly through earth to get to this spot just 
the same as the cloud gives up its charge 
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through various lightning branches to some 
point on the cloud and the safety of buildings 
at this critical spot depends entirely on the in- 
telligent application of electrical conductors to 
the buildings and to all rival conductors such 
as rain pipes, tin decks, iron crestings that may 
be on the roof, and proper relation to any line 
wires that may enter the building. 

I have already stated “Every building within 
the earth’s electrical field has ‘an electrical 
charge on top of it,” because its roof is a part 
of the earth’s electrical field. This charge is 
iucreased, maintained and bound by the in- 
fluence of the charging cloud in the sky. When 
the lightning discharge takes place anywhere 
the roof charges are instantly released and 
rush through earth with the rest of the charge 
on the surrounding country to the spot where 
the lightning discharge takes place, only to be 
recharged and discharged by the next lightning 
flash. 

If sheets of metal, iron crestings or other 
sizable metallic things on the roof of a building 
are near to each other but not in contact, 
electro-static sparks are likely to occur between 
them at the instant of a lightning flash any- 
where on the premises when the charge on the 
roof is released. Such sparks are liable to 
take place between near metals on the inside of 
a wooden building, especially if the outside of 
the building is dry. 

The larger the roof of a building within the 
earth’s electrical field, the greater the electrical 
charge on top of it, and the more intense and 
dangerous its sparking possibilities. 

That statement is a scientific aphorism, easily 
demonstrable in the laboratory and is the 
“open door” to the reason why ice houses are 
more serious lightning hazards than are or- 
dinary buildings. 


Area Apps To Ice House Risk 


Ice houses have a roof area varying from 
one to eight acres. Now when the electrical 
charge on several acres of the earth’s electrical 
field on top-of an ice house is suddenly re- 
leased, the safety of that house depends en- 
tirely on how the charge gets off. Such a 
charge under certain conditions could make a 
spark fifty feet long. If the roof was wet or 
reinforced with wires it could readily focus 
all of its charge at any place on the roof and 
discharge to some chain or steel track within 
and fire any combustible matter in the path of 
the discharge. That is the scientific secret of 
the fire hazard to ice houses and there is no 
other possible reason why they should be 
classified among the most serious of lightning 
risks. There is no reasonable occasion to ever 
lose an ice house through lightning causes. 
Each separate ice house has special diagnosis 
to determine its electrical possibilities through 
rival conductors; then its protection can be 
assured. But it takes time and patience for 
scientific knowledge to “soak in,” and unborn 
generations will profit by our misfortunes. 


DANGERS TO CATTLE 


The reason why cattle are in danger if stand- 
ing near wire fences during lightning dis- 
charges is akin to the reason for electro static 
sparks on houses and barn and ice houses. All 
of these things are caused by the sudden dis- 
charge of the earth’s electrical field at the in- 
stant of a lightning flash. Soil is a better con- 
ductor of electricity than are board fences and 
that is why wooden fences are free from light- 
ning danger. If wire fences were no better 
conductors of electricity than soil, they would 
in no sense endanger the lives of animals dur- 
ing lightning discharges, but things are not 
made that way. 

Soil is hundreds of thousands of times a bet- 
ter conductor of electricity than board fences 
and wire fences are hundred of thousands 
of times better conductors than any soil and 
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that is why the wire fence is dangerous. This 
great difference in the electrical conductivity 
of things is one of the world’s greatest bless- 
ings to mankind, but we must recognize it with 
intelligence or pay the penalty. 


THREE ESSENTIALS FOR SAFE RopDING 


In rodding buildings for lightning protection 
three essentials are necessary to get the best 
results. 

The first essential is all@xterior metals, such 
as rain pipes, crestings, and tin decks should 
have metallic connection to the rod. The in- 
terior metals are not ordinary as important, 
but if a water pipe system or any other pipe 
system enters the house the rod should by all 
means have metallic connection to such sys- 
tems where they enter the building. The 
means by which this connection is made is 
usually immaterial if under ground. The ob- 
ject of these connections is to prevent electro- 
static sparking between metals and also to in- 
sure better earth connection at the metallic 
pipes in the soil. 

A branch from the lightning rod should ex- 
tend to points within an inch or less of where 
the telephone enters the building, but should 
not touch the telephone wires, as contact would 
destroy the telephone service. 
lightning discharge anywhere on the telephone 
line, a spark would take place here but such 
short spark could scarcely do any harm where 
there is nothing more combustible than wood, 
yet such spark could not be allowed with safety 
through very inflammable material. 

The second essential in rodding buildings is 
the proper arrangement of sharp points at 
gable ends, chimneys and cupolas. 

There is something wonderfully interesting 
in the action of sharp points when the earth’s 
electrical field is getting ready to discharge 
through a lightning rod, but it is difficult to 
explain. If your eyes were big enough so you 
could see the air you would enjoy a revelation 
and the explanation would be simple enough. 
You would see the air to be composed of small 
grains called molecules. If eight hundred 
cubic feet of these air molecules were com- 
pressed into one cubic foot and cooled enough 
you would have a cubic foot of liquid air, but 
in the gaseous form these molecules have 
plenty of room and they continually fly around 
and joggle each other at a tremendous rate. If 
the earth’s electrical field was being called to 
discharge through a lightning rod, you would 
see these molecules in countless billions rush- 
ing to the points of the lightning rod and 
each pick up an electron or charge from the 
point and fly away with it. This rush of air 
from the charged point is called “The Electric 
Wind” and in laboratory tests is strong enough 
to blow out a lighted match. 

It is clearly evident if these molecules would 
fly away with the electrons quick enough there 
could be no lightning there, for there would 
be nothing with which to make it, but when 
conditions are such that the points can not dis- 
charge quickly enough, a flash would result 
and a point, especially some outside point, 
would be more or less melted, but the dis- 
ruptive charge would be lessened in proportion 
to the quantity of electricity that had previ- 
ously escaped through the point. 

The third essential in rodding a building is 
the number of its ground connections and 
while this essential is quite important it is not 
so important as the other two. In some locali- 
ties it is nearly impossible to get an orthodox 
grounding, but the buildings can be protected 
without it if the other two essentials are faith- 
fully performed. If a building was on solid 
rock and a metallic girdle nailed to the build- 
ing at the solid rock, then rod the building 
properly otherwise and attach it to this en- 

compassing metallic girdle, that building would 
be safe from lightning damage. A good 
grounding, however, should always be made 
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where it is possible, for the points work better 
and the lightning is not so wicked. 

A good rule of practice is to ground ten or 
twelve feet deep when possible and when im- 
possible it is well to bury abundance of any old 
metal in the soil in connection with the ground 
rod. This is frequently necessary in some sec- 
tions of the country, especially in mountainous 
regions oad stony soil. 

The most important thing by far in getting 
the best results in lightning protection for the 
home and barn is the intelligence of the man 
who engineers the work. It is a_ scientific 
proposition and should never be entrusted to 
a charlatan. 


Fire Policies Too Easy to Get? 


“Wias it covered by insurance?” is generally 


one of the first questions asked after a fire 
occurs. If not, then the next remark is. “It’s 
too bad!” In most cases, though, the risk was 
insured all right, because all the insured had 
to do was to call up a local agent and tell him 
what he wanted, and the policy came through 
the mail a day or two later. The local agent 
was so busy trying to beat some other agent 
to a certain piece of business that he didn’t 
have time to make a personal inspection of the 
property to ascertain its value or discover the 
physical defect that caused the fire. 

Insurance is secured this way every day. The 
practice is all wrong. No piece of property 
should be insured until it has been inspected by 
the agent insuring it. If the inspection reveals 
dangerous conditions, the same should be called 
to the attention of the owner, and not until the 
defects are corrected should a dollar’s worth 
of insurance be-written on the property. If 
every agent would do this, and stick by it, the 
annual fire waste would be greatly reduced. 
For the careless property-owner would in this 
way be forced into carefulness, and besides 
there would be little chance to over-insure— 
Exchange. 


Make It Practical 


Once more we approach the season when 
our old friend the Fire Demon puts on false 
whiskers and disguises himself as Santa Claus. 
No one has yet advanced a reason why Christ- - 
mas shouldn’t be made as sane as the Fourth 
of July has become. Each individual can do a 
bit of constructive work, for instance, by ask- 
ing the editor of the local paper to print a 
timely warning or two. 

Inflammable trees in warm rooms, candles, 
toys hanging from branches for children to 
grab, tissue paper gewgaws—everybody knows 
all about the risks in such things. But if 
everybody were reminded that they place the 
youngsters in jeopardy—to say nothing of the 
rest of the risks—there would be fewer Christ- 
mas losses and casualties. Perhaps papa, when 
he puts on a cotton beard and tucks some pil- 
lows under his coat, would be more amenable 
to suggestion from the life insurance compa- 
nies than the fire companies. But the average 
storekeeper will listen when it is pointed out 
to him that inflammable decorations and in- 
expert electric wiring in windows and displays 
may avoid the insurance in case of fire. 

Asbestos looks as much like whiskers. as 
cotton. Non-combustible decorations cost less 
than the inflammable kind if the latter burn 
the house down. In short, a little common 
sense won’t take away an iota of jollity. 

But the point is, to get the public to think 
of that at the right time—Fireman’s Fund 
Record. 








Large Fire Loss in Helena, Ark. 

Fire on December 13 caused a loss estimated 
at $250,000 in the plants of the Chicago Mill 
& Lumber Company and the A. M. Richard- 
son Lumber Company, Helena, Ark. The Chi- 
cago company carried insurance amounting to 
$141,500 and the Richardson company, $186,200. 

Three insurance policies on the Chicago Mill 
& Lumber Company’s properties were held for 
amounts above $5000 by the following: Fidelity- 
Phenix, $10,000; Franklin, $10,000; Citizens, 
$15,000, 

Policies over $5000 on the Richardson com- 
pany’s plant were: Royal, $13,500; Liverpool 
and London and Globe, $8000; North British 
and Mercantile, $11,200; Commercial Union, 
$10,000; New York Underwriters, $12,500; 
Western Assurance, $10,000; Citizens, $15,000 ; 
National 6f Hartford, $14,000; Fire Assurance, 
$10,000; Globe and Rutgers, $10,000. 





Comb Risks 

A fire in a Brooklyn comb factory directs 
attention to risks of this class. Under the 
heading of “Combs” in the new edition of 
“Fire Insurance Inspection and Underwriting,” 
by C. C. Dominge and W. O. Lincoln, pub- 
lished by The Spectator Company, there is a 
cross reference to “Celluloid,” which latter is 
a trade name for a nitro-cellulose compound, 
but is frequently used as a generic term to de- 
note all kinds of nitro-cellulose compounds. 
Under the head of “Nitro-Cellulose” is the 
following: 

Formed by the nitration of cotton by treat- 
ment with a mixture of nitric and sulphuric 
acids. Highly inflammable and explosive. 

A further statement is made as to “Comb 
Risks” as follows: 

Comb risks usually employ cheap labor. The 
work consists of shaping blanks and inserting 
stones. Blanks are warmed on sheets of metal 
over gas flame or steam pipe, then placed in 
hand moulds. The stones are inserted by use 
of a cement composed of celluloid and glacial 
acetic acid. 


Auto Theft Insurance in Des Moines 
Unpopular 
Des Moines insurance companies are gradu- 
ally getting away from writing policies against 
theft of automobiles. Some of the Eastern 
companies operating here discontinued this 
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class of insurance some weeks ago and if 
conditions continue the automobile owner is 
soon going to find it impossible to secure pro- 
tection. One company has reinsured all of 
this kind of business after a loss ratio of 125 
per cent in the preceding year. The reinsuring 
company has had a 200 per cent joss ratio since 
it took over the business. 

C. S. Vance, vice-president of the Iowa 
National Fire of Des Moines, lays the blame 
largely to the absence of co-operation from the 
police and county authorities. This company 
refuses to write Ford insurance and is urging 
agents to turn down all automobile insurance 
whenever possible. 

“As soon as the police learn that a stolen 
car is insured, they lose all interest in its re- 
covery,” he said. “Des Moines is becoming a 
second Detroit in this respect.” 

The Des Moines City Council has taken the 
bull by the horns and has passed for first read- 
ing an ordinance providing for registration of 
all cars left in garages for forty-eight hours 
and contains a drastic provision that the owner 
of an automobile or truck must lock his car 
when he leaves it on the street under penalty 
of $5 to $100 fine. Whether such a clause is 
constitutional is considered doubtful by at- 
torneys. Second-hand dealers must secure a 
city license and purchases will be kept under 
strict surveillance under the terms of the or- 


dinance. 


Gasoline Dry Cleaning in the Home 

The editors of The Delineator have agreed 
tc print in their issue of January, I92I, an 
article by Presideft Wilbur E, Mallalieu of the 
\. FF. P. A. on the hazards of dry cleaning in 
the home, in an effort to counteract the pos- 
sible unhappy effects of the articles printed in 
The Delineator for October and November ad- 
vocating domestic gasoline dry cleaning. 


Ohio Fire Statistics 

According to the report of Ohio State Fire 
Marshal Leonard to December 1, deaths and 
injuries due to fires will show a big increase 
in Ohio this year. Deaths to December 1 
number 324, an increase of eighty-five over 
last year. There were 401 injured, an increase 
of 114. 


Thursday 


Home Inspection Blank for School 
Children 

The use by school children of a blank form 
centaining the following inquiries is suggested 
by the National Board of Fire Underwriters. 
It is intended as a model form, and should be 
printed in sufficient quantities in any com- 
niunity where it is desired to make use of it. 
It is assumed that schools, fire departments, 
chambers of commerce, or other local institu- 
tions will be glad to meet the slight expense that 
will be involved. 

The teacher is requested to give one of these 
sheets to each of her pupils to take home. The 
questions should be answered by the pupil with 
the help of the parents and returned to the 
teacher on the following day. The teacher 
should take up the sheets when properly filled 
out and turn them over to the fire chief; they 
are not intended for the insurance companies. 


QUESTIONS TO BE ANSWERED 

Name, town, street and number. 

Is there any rubbish, such as old papers, 
braken furniture, etc., in the attic? 

Is there any rubbish or scattered kindling in 
the basement or cellar? 

Is there any inflammable rubbish in the yard? 

Are floors under stoves protected by metal or 
otherwise ? 

Are walls, ceilings and partitions protected 
from overheating of stoves, furnaces and pipes? 

How do you dispose of your ashes? 

Do you keep your matches away from heat 
and out of the reach of children? 

What is the material of the house and of 
the roof? 

Is the foundation enclosed? 

Are the chimneys in good repair? 

When were they last cleaned? 

Do stovepipes pass through attic or closets? 

If there are any unused stovepipe holes, how 
are they covered? 

Do you ever use gasoline in the house? 

Do you use a gasoline or kerosene stove for 
any purpose? 

How is your house heated ? 

Are any gas connections made with rubber 
tubbing ? 

Name all the purposes for which kerosene is 
used in your home. 

Do you use a “dustless” oil mop? If so, 
where do you keep it when not in use? 

Do you use electric smoothing irons? 

Name any other fire hazard in or about your 
home. 

Have you any fire extinguishers? 

Where is the fire alarm box nearest your 
heme? 

Do you know how to turn in an alarm? 
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RATES CUT IN KANSAS 


Official Decision Unwittingly Gives the Ma- 
jestic Fire an Advantage 


The Majestic Fire Insurance Company, a 
Topeka company, is writing insurance in some 
Kansas towns at a lower rate than the confer- 
ence schedules as prepared by the Kansas Rat- 
ing Bureau. This is the result of an order of 
the State Insurance Department and the actions 
of some city officials. The Majestic Fire is a 
Kansas corporation and it has developed dur- 
ing the course of the investigation into the 
municipal license taxes in this State that sev- 
eral towns have ordinances which provide that 
the municipal tax should not be collected_ or 
should be refunded to all Kansas companies. 
The Majestic has had refunded the license 
taxes it paid in a considerable number of cities. 
The State Insurance Department has notified 
the company that it must write insurance in 
these cities at a rate with the municipal tax 
percentage removed. This makes the premium 
charges of this company considerably less than 
that of foreign companies in the same cities. 

Six Kansas towns thus for have repealed 
the municipal tax against fire insurance agents. 
Belleville, Chanute, Manhattan, McPherson, 
Pratt and Scammon have all abolished the tax 
ordinances. Concordia and Iola are consider- 
ing repealing ordinances and are expected to 
act within a few weeks. 

The State Insurance Department has notified 
the companies that they must see to it that 
their agents pay to the city the license taxes 
when the companies pay the tax to the agent. 
It has developed that in a considerable number 
of towns the companies are able to show that 
they have paid: the license fee but the money 
has not been paid into the city treasury. The 
companies have also been notified that they 
must pay the license fee in every town where 
they have been collecting the excess premium 
to meet the fee. The records show that a 
considerable number of companies have not 
paid the license in some towns although they 
are writing business and collecting the excess 
premium. 





Analysis of a Day’s Fires 

It is interesting to analyze under their 
general divisions the report of the fire patrol 
covering a day. The one in question is No- 
vember 22. The fires are listed under, “Con- 
siderable,” “Slight,” “Trifling” and “None” or 
“No Damage.” On the day in question the 
following was the result: 

Considerable.—Bldg. 4, contents 9. 

Slight—Bldg. 6, contents 5. 

Trifling—Bldg. 18, contents 15. 

None.—Bldg. 14, contents 13. 

It will be noticed that the “Considerable” is 
substantial, 


Grace for Insurance Taxes 

Owing to the suit now pending in the Kansas 
Supreme Court the fire insurance companies 
operating in Kansas will not be required to 
pay their premium taxes to this State until 
after February 1. The Superintendent of In- 
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surance has sent a notice to each of the com- 
panies that the department would not expect 
their checks for the premium taxes until after 
the suit was decided. It is expected that a de- 
cision will be reached about January 15. 

The suit involves the tax on reinsurance 
premiums. Last year the companies filed ob- 
jections to the tax on reinsurance premiums 
because it was double taxation, the original 
company having collected the premium. Most 
of the companies paid the reinsurance tax 
under protest and if the suit is decided favor- 
able to them they will get their money back. 
As a decision in the case is expected this year 
before the tax is paid it will not ‘be necessary 
to pay under protest. The suit involves many 
thousands of dollars in reinsurance taxes. 


November Fire Loss in Kansas Fifty Per- 
Cent of Loss for Whole Year 

The November fire loss in Kansas was more 
than one-half the total fire losses for an entire 
year, according to the report made last week 
by L. T. Hussey, State Fire Marshal. The 
total for the month was $2,295,989 and the 
usual annual fire loss in the State has been 
only a little over four million dollars. The 
big item in the loss was one and one-half mil- 
lion dollars worth of oil when lightning struck 
an oil pumping station in the southern Kansas 
field and burned a large amount of oil. 

There were only 242 fires in the State during 
November, the smallest number for this month 
in several years. Bad chimneys caused twenty- 
three and lightning striking unrodded build- 
ings caused fourteen. The lightning fires to 
buildings alone caused a total loss of $224,459, 
the largest amount that has been recorded, 
aside from the oil fire, in many months. 











Hail Insurance in Saskatchewan, Season 
of 1920 

CoMPANY Premiums Losses 
MOMMA VEE Se ckeeccrn seemed $99,380 $19,471 
AmpiCUNetal ccs cccctcccees tees 20,599 3,321 
Alliance Assurance 133,800 49,260 
Bee Hail Insurance . 103,107 68,688 
Britis: AMGTES ccc cccceces 314,919 106,770 
SUIS CHOW cic cece cesece 142,098 73,835 
Bvitish Tradets: < .cxc-ceccees 78,625 35,126 
Canadian Indemnity ........ 159,747 30,836 
Canada Secutty:.< < «06.00.04 185,915 168,025 
Central Valley Mutual Hail. . 18,625 1,615 
Connecticut -Piré ..cccccecs 170,703 57,790 
Continental Insurance ....... 104,406 48,396 
Car and General .......---+- 154,826 43,456 
Dominion: Fite. isecccceccs 158,508 92,880 
Eagle, Star and British Do- 

WHOM Sccdcduks seewen ce 63,165 30,696 
Employers Liability ......... 221,447 82,250 
Excess Insurance .......... 115,217 64,999 
Farmers Fire and Hail....... 67,451 
Farmers Mutual Hail ....... 152,468 if 
Federal Insurance .......... 24,569 346 
Fidelity (Hail) Underwriters. 97,863 42,480 
Fidelity Phenix Fire........ 51,032 23,923 
Ct@at NORE. o<cuvvcdectcces 78,630 12,078 
Glena. Vale: ones ccceseca. tyes 119,083 68,497 
General Accident, Fire and 

Wiel oe ear 168,257 47,905 
General Accident Assurance. . 40,313 15,610 
Flaviford. Bir@) «occ ccscccces 254,580 119,594 
Home Insurance .........-..- 242,300 101,925 
Mennonite Mutual Hail...... 7,196 55 
Merchants Fire Assurance... 91,598 51,031 
N. Y. Underwriters Agency.. 97,951 45,247 
Nova Scotia Fire Underwrs.. 44,841 12,983 
Phoenix of Hartford......... 71,888 33,098 
Rochester Underwriters Agcy. 43,463 8.311 
Union Insurance of Canton.. 99,852 12,780 
United Assurance .......-... 81,760 52,065 
Westchester Fire ......- sess 179,710 127,798 
Winnipeg Fire Underwriters 

AZENCY ..cccvccerscccesce 10,964 3,073 
Western Underwriters Agency 3,843 270 

Total 6 isccenwiw es os SAAR $1,841,992 
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BUSINESS IN MISSISSIPPI 


Meeting of Codefendants Shows Sentiment 
in Favor of Withdrawal 


A conference of codefendants in the Mis- 
sissippi suit was held Monday afternoon in the 
rooms of the New York Board of Fire Under- 
writers, with the result that it was decided to 
employ counsel to handle the litigation against 
the companies. 

A good deal of sentiment developed in favor 
of withdrawing from the State and several 
companies have already suspended binding 
power, according to the latest reports. It is 
said that some companies are willing to go to 
the extent of canceling all policies if the suit 
is pressed, 

C. J. Doyle, associate counsel of the National 
Board of Fire Underwriters, was present at 
the meeting and reviewed conditions from the 
State. 

At the meeting a committee on defense was 
appointed to handle the general situation grow- 
ing out of the Mississippi anti-trust suits. 
Local counsel at Jackson will be retained to 
look after the interests of the companies, so 
that through oversight judgment by default 
may not be taken. This committee on defense 
consists of the following: W. R. Prescott, 
Southern manager, Hartford Fire, Atlanta; 
Otho E. Lane, president, Niagara; Cecil F. 
Shallcross, United States manager, North 
British and Mercantile; F. C. Buswell, vice- 
president, Home; A. R. Phillips, secretary, 
Great American; J. E. Lopez, president-elect 
Continental; A. N. Williams, vice-president, 
7Etna; R. N. Hughs, Southern manager, Insur- 
ance Company of North America. This com- 
mittee yesterday sent companies the follow- 
ing: 

“That for the ultimate protection of the in- 
terests of the property owners of the State of 
Mississippi and of the fire insurance companies 
heretofore transacting business therein, the 
committee on defense in Mississippi believes 
it is imperative that the companies which have 
not already done so suspend business at once 
in Mississippi, and that it will be dangerous 
and unwise for said companies to engage again 
in business therein unless the present suit in- 
stituted by the State revenue officer, which is 
unreasonable and unwarranted, is dismissed 
and the laws of the State of Mississippi so 
amended as to eliminate the possibility in 
future of such attacks as those now being in- 
stituted against fire insurance companies and 
encourage them to offer solvent insurance at 
reasonable rates of premium and under con- 
ditions of sound public policy.” 


Insurance Company of North America in 
New Home 

The Insurance Company of North America 
on Monday took possession of the first floor 
and basement of the old Delmonico building at 
the Five Points, which thé company bought 
a few months ago. As the leases of the tenants 
expire the company will occupy more space on 
the upper floors. 





INVESTIGATING FIRES* 





Nature of Evidence Necessary to 
Convict of Arson Outlined 





NEGATIVE TESTIMONY SOMETIMES 
EFFECTIVE 





Fingerprints Useful in Establishing Iden- 
tity—Confession is Most 
Conclusive Evidence 


By R. A. MorGaripcr 

The investigation of crime is always im- 
portant and the investigation of the alleged in- 
cendiary fire is both important and interesting. 
It is interesting because it is difficult, and in it 
the tact and ability of the investigator is 
matched against the shrewdness and cunning 
of the criminal. 

The first important 
of the suspicious fire-is to overcome the pre- 
sumption that it was of accidental origin, and 
develop sufficient evidence to be able to prove 
to the satisfaction of the court that it was in- 
cendiary. very fire is presumed to be acci- 
dental, and it is necessary that the State in- 
troduce positive evidence, either direct or cir- 
cumstantial, to overcome this presumption. 

In some cases the incendiary origin of a fire 
can be shown by direct evidence, such as the 
saturation of the premises with kerosene or 
gasoline or other inflammable fluid. It can be 
established by showing that there were two or 
three fires, each separate and distinct and hav- 
ing no connection with each other. But in some 
cases it can only be shown by a chain of cir- 


step in the investigation 


cumstances. 

All elements of the corpus delicti can be 
proved by presumptive or circumstantial evi- 
dence. In the case of the People vs. Jones, 123 
Calif. 35, the court said: 

Where evidence shows that certain buildings 
have been burned, and that there were marks 
of a carriage having been driven to such prem- 
ises, and footprints leading from the place 
where the carriage stopped to the house, there 
was sufficient proof of the corpus delicti. 

In the case of the People vs. Hannibal, 269 
Ill. 512, the Supreme Court of that State said: 


Proof that a schoolhouse in a country dis- 
trict was destroyed by fire about 2 o'clock in 
the morning, and that a man’s footprints, made 
at a time when the grass and stubble were wet 
with dew, were found leading to and from the 
building, is sufficient proof of the corpus delicti 
to admit of the conviction of the accused. 

Since all fires are presumed to be accidental, 
the investigator can frequently strengthen the 
contention that the particular fire under inves- 
tigation was incendiary by eliminating, in so far 
as possible, all of the accidental causes from 
which it might have originated. The introduc- 
tion of this negative sort of evidence frequently 
strengthens the case of the State in its conten- 
tion that the fire was due to design. 

The investigator should make a careful and 
painstaking investigation of the premises not 

* Condensed slightly from an address delivered re- 


cently at the meeting of the Fire Marshals’ Associa- 
tion of North America. 
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destroyed, in an effort to see whether things 
are in their natural order or whether their 
arrangement indicates preparation. If articles 
of furniture have been so arranged as to retard 
the work of the firemen, or if evidence is found 
that a considerable part of the furniture, fix- 
tures or stock was taken from the building pre- 
vious to the fire, it indicates that the fire was 
the result of design. Such circumstances can 
always be introduced to strengthen proof of 
the corpus delicti. 

It is highly important, in all cases where evi- 
dence of the incendiary origin of the fire is 
found, that the premises be photographed, in 
crder that the jury may be able to see the exact 
conditions. If the investigation indicates that 
articles of stock, furniture or fixtures had been 
removed from the building previous to the fire, 
the importance of locating: these articles and 
having them identified and photographed can- 
not be over-estimated. 


VALUABLE TESTIMONY 


It is extremely important that the investi- 
gator exercise the greatest care in examining 
articles found near the fire, suth as bottles, 
candles, etc., which show evidence of having 
been handled by the incendiary. All such arti- 
cles should be carefully investigated by an ex- 
pert for evidence of fingerprints. Finger- 
prints are most conclusive evidence. It is a 
form of evidence where demonstration can be 
made in the presence of a jury and an expert 
can testify positively. In this respect it differs 
from the handwriting expert, who always gives 
opinion evidence. 

It is extremely important, although not ab- 
solutely necessary, to establish a positive mo- 


~ tive on the part of the accused in the trial of 


a case of arson. The motive for this crime is 
usually revenge or a desire to defraud the 
iusurer. Over-insurance is not always neces- 
sary to prompt an attempt at burning to de- 
fraud. Straitened financial circumstances or a 
desire to change location or some other such 
motive may be sufficient to prompt a man crim- 
inally inclined to attempt a quick sale of his 
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property to some insurance company. It is 
quite important, in all cases of arson in which 
a desire to defraud the insurer is the motive, 
that the value of the property destroyed be 
determined as accurately as possible. In all 
cases where the property is not burned entirely 
out of sight, an inventory should be taken by 
some person who can qualify before the court 
as an expert on values. 

If a man is directly accused of the crime of 
arson it is necessary to show by facts or cir- 
cumstances, or both, that he could and actually 
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did set the fire in question. If he procured an- 
other to set the fire, or if he aided or abetted 
the real incendiary, he is equally guilty and 
liable to prosecution. After the corpus delicti 
has been established in an arson case, every 
fact or circumstance tending to throw any light 
on the case is usually admissible as evidence 
against the accused, 

Do not underestimate the importance of in- 
terviewing the party who is suspected of having 
caused the fire. In the trial of all criminal 
cases the defendant is accorded the opportunity 
of being heard, and in the investigation of 
crime an opportunity should be given the sus- 
pected party to give his version of the matter, 
his theory as to the origin of the fire, his where- 
abouts at the time it occurred, and anything 
else which is pertinent in your search for the 
truth in the matter. 


DEMEANOR AND CONDUCT 

The demeanor, conduct and actions of the 
person suspected of a crime, such as attempted 
flight, the desire to elude discovery, and anxiety 
to conceal “the crime or evidence of it, are 
always important as indicative of a guilty mind. 
It is important to investigate every incriminat- 
ing circumstance tending to show that the fire 
was of incendiary origin and that the accused 
was connected therewith. Therefore, his ac- 
tions, statements, conduct and whereabouts at 
or near the time of the fire should always be 
investigated. Any act of preparation, or the 
possession by the accused of the means or in- 
struments by which the fire was set, or his 
possession of goods proved to have been in the 
building immediately before the fire, or proof 
that he removed goods from the building 
shortly before it occurred, is always important 
and admissible as evidence against him. | 

While it is usually impossible to introduce 
evidence of other fires on the part of the ac- 
cused, it is frequently advisable to have this 
evidence available in order to establish motive, 
intent, absence of accident or connected crime, 
etc., and to prove this such evidence is fre- 
cuently admissible. 

On June 22, 1920, a prominent business man 
in the largest city in one of the Southern States 
received an unsigned letter making a demand on 
him for $10,000. This letter was written on 
plain paper, with a typewriter, and enclosed in 
@ double envelope, 

Immediately upon receipt of this letter the 
recipient took it to police headquarters for ad- 
vice and investigation. The wording of the 
letter indicated that others were to follow, and 
instructions were given to bring any subsequent 
communications intact to headquarters to allow 
the police the opportunity of trying to develop 
tngerprints of the writer. 

Three or four additional letters were re- 
ceived, and from them the fingerprint expert of 
the department was able to develop and enlarge 
two or three excellent prints. These were pho- 
tographed and filed. 

Some of these letters spoke of fires, and on 
the night of July 26 the firm with which the 
business man was identified suffered a serious 
tire loss. -Two or three telephone calls, evi- 
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dently from the writer of the letters, were 
received by the proposed victim, and arrange- 
ments were perfected by the police with the 
telephone company, and two special operators 
were employed to check up all incoming tele- 
phone calls to the business man and to transmit 
them without delay to police headquarters. 

On the night of July 30, at about 8 o’clock, 
these operators reported to the police that a 
telephone call had gone in to the business man’s 
home from a certain address. The police 
officers rushed there in a waiting automobile, 
and found a party still engaged in conversation 
over the telephone with the business man. He 
was placed under arrest, taken to headquarters 
and finger-printed. A comparison of his prints 
with those developed from the letters proved 
that they were identical. The room of the sus- 
pect was searched, and therein was found a 
typewriter. A comparison of the sample of 
work done on this typewriter with the letter 
received clearly indicated, from the size, shape 
and irregularities of some of the type, that the 


letters were all written on this particular 
machine. 
This case is mentioned because it demon- 


strates the value and the use that can be made 
of fingerprint evidence, which is more and more 


becoming recognized as a method of positive “ 


identification. 


SoME Fire SuPERSTITIONS 


There has always been a great deal of super- 
sition in regard to fire. It has been used as a 
means of sacrifice and devotion, and the Bible 
is full of references to the destruction of the 
wicked by fire. It is within the bounds of pos- 
sibility that our ancestors, generations ago, 
were fire worshippers or sun worshippers, and 
it is not at all strange that playing so important 
a part in our existence the phenomenon of fire 
should manifest itself to the aberrated mind. 

One of the most peculiar and interesting fea- 
tures of this investigation work has to do with 
what we commonly term pyromaniacs. Perhaps 
this term is improper, because we use it to 
include all those persons who set fires without 
any motive which can be recognized at law and 
without any malice on their part. 

The investigator who expects to make a suc- 
cess of this line of work must necessarily make 
a considerable study of these mentally irre- 
sponsible firebugs. The criminologists recog- 
nize the close connection between crime and cer- 
tain forms of disease, of both mind and body. 
Excitable and highly strung nervous children 
sometimes set fires in order to become the 
center of excitement or interest. Abnormal 
boys and girls at the age of adolescence are 
particularly liable to resort to fires as a means 
of satisfying some craving for excitement. 
Sometimes these individuals set fires because 
of the monotony of their daily life. 

The most dangerous firebug of all is prob- 
ably the man in the first stages of paresis, 
whose real condition is unsuspected and towards 
whom suspicion would not likely be directed. 

To cite individual instances of pyromania 
would require volumes. A single instance will 
serve to illustrate: 
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Early in November of this year a number of 
fires, apparently of incendiary. origin, occurred 


iti the Central hotel at Indiana, Pa. Consider- 
able suspicion was directed toward the owner 
ard manager of this hotel, and many believed 
the fires were an attempt to defraud the in- 
surance companies. 

An investigation, however, developed the fact 
that the man responsible for all of these fires 
had no apparent motive whatsoever and had the 
confidence and respect of all his friends and 
associates. He is a man about thirty years of 
age, weight about one hundred and ninety 
pounds, and had just successfuly passed the ex- 
ainination in Washington, D. C., for appoint- 
ment as a commissioned officer in the United 
States army. He is exceptionally bright and 
was able to avoid suspicion. The investigators 
were able to obtain his complete copfession. 

In handling crime from the standpoint of law 
and order, and from the standpoint of those 
whose business it is to protect society by en- 
forcing law, nothing is more important than 
getting at the facts or truth of the case through 
a confession from the accused. A confession is 
the most conclusive and therefore the best 
possible evidence. Every opportunity should 
be given the suspect to tell the truth about the 
trouble he is in, to confess, and he should be 
encouraged to do so. Every wrongdoer should 
be led to confess by being led to want to con- 
fess. A confession secured from a prisoner, 
unless he is not only willing to confess but 
actually and fully wants to confess, is not a 
confession at all. 

Seme officers are more adept than others in 
this work of having prisoners tell the truth 
about the crime committed. In other words, 
some are more successful than others in getting 
confessions, but this difference in the ability 
or success of the investigator is traceable 
largely to the difference in the degree of effort 
or application on the part of the investigator. 
Much of what we are fond of calling “natural 
talent” is simply the development that comes 
from hard work and application in an effort to 
get at the fruth. Obtaining the confession is 
but completing the work you started when, the 
investigation was undertaken. Never consider 
a case complete without expending every effort 
to obtain a confession from the guilty party. 
Ferret out the truth. 


Brokers and Agents Classes 


The class in insurance which has proved so 
popular with brokers and agents was re- 
opened on Monday, December 13, with a meet- 
ing on one of the newer covers, check alter- 
ation and forgery insurance, and followed 
on Monday, December 20, by a discussion of 
certain features of accident and health insur- 
ance, several subjects such as the insuring 
clause, the non-cancellable form and how to 
prescribe the right form for individual clients 
having been submitted by brokers with re- 
quests that they be discussed. 

While the full course-is not yet prepared, 
the coming meetings will be arranged so that 
the many subjects suggested by the insurance 








fraternity as a result of a recent questionnaire, 
will all be given necessary attention. It is in- 
teresting to note that brokers have suggested 
no fewer than sixty-nine different subjects 
ranging from certain covers such as inland 
marine and group lines to problems of reduc- 
tion of overhead expense; how to best prepare 
and handle claims; how to improve collec- 
tions; how to advertise the broker’s business 
to best advantage, and business development. 
In fact, almost every phase of the business of 
insurance is covered in the subjects suggested, 
and it would seem that the plan of asking the 
broker what he would like to have discussed 
and then conducting the meetings accordingly 
is likely to increase their usefulness. 


HAZARDS OF GASOLINE 


Wisconsin Industrial Commission Issues a 
Timely Warning Against Them 


The Industrial Commission of Wisconsin has 
sent out a warning against the introduction of 
the hazards of gasoline into the home. It 
says: 


Put two gallons of gasoline and two ounces 
of solvite soap in a wash-boiler or large dish- 
pan and do your dry cleaning at home, is the 
deadly advice of the manufacturers of solvite, 
a gasoline soap. 

Put three quarts of gasoline in a deep pail 
with a heaping teaspoonful of borax. Put mop 
in soak over night. In morning wash mop in 
gasoline until clean, then rinse in one quart of 
clean gasoline, let dry, is the equally dangerous 
advice of another on cleaning mops. 

Dissolve a bar of good white soap in a quart 
of hot water, add one pint of gasoline and one 
tablespoon ful of ammonia. Mix thoroughly. 
Scrub small area of rug with stiff brush dipped 
in this paste. Scrape up lather with a broad 
putty knife and wipe with damp cloth, is the 
vicious advice of a third on rug cleaning at 
home. 

Those three, and such as these, are short and 
sure methods to join the heavenly choir. Order 
the doctor, nurse, coroner, undertaker and fire 
department in advance. 

Cleaning gloves or fabrics in gasoline in- 
doors, or spraying bedroom furniture with 
gasoline to exterminate vermin are equally 
dafigerous practices. During all three opera- 
tions the gasoline constantly evaporates and the 
fumes mix with the air. Being nearly three 
times heavier than air, they flow along the floor 
like a stream of water, lodging in the low 
places, perhaps fifty feet away from their 
source. The explosive force of this mixture 
is fourteen times greater than dynamite. The 
tiny drop of gasoline evaporated and exploded 
by an electric spark propels the heaviest truck. 
A spark from a horseshoe or an iron tool, a 
match, an open light, grate, stove or furnace, 
will explode this death-dealing mixture. 

You cannot see this creeping foe on the floor, 
ror forsee the spark which may set it off to 
destroy life and property. Your only safeguard 
is not to use gasoline indoors at all, and to 
store what gasoline you have in an evaporation- 
proof container. According to State law, this 
can must be painted vermillion red and plainly 
marked “Gasoline.” No other oil must be 
stored in a red can. 

The safety of the home and family is largely 
in the mother’s keeping. She cannot afford to 
endanger them or herself by engaging in highly 
dangerous practices, to which we have alluded 
above. 
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AIRPLANE FIRES 





Even Fireproof Metal Planes Have 
Been Destroyed by Flames 





PYRENE SPRINKLER ADJUSTMENTS 





Defective Gasoline Systems the Primary 
Cause of Accidents 

Recently our attention has been called to 
several airplane accidents in which fire has been 
a serious factor. Even some of the so-called 
fireproof metal airplanes have been destroyed 
by fire, and in several instances the pilots and 
passengers in the ill-fated machines have been 
seriously or even fatally burned. Almost with- 
out exception these catastrophes have been 
caused by accidental ignition of the fuel used 
in the gasoline aviation engine. 
“It frequently happens that an airplane will 
catch fire while it is in the air, and investigation 
of several such accidents that have occurred 
in connection with our aerial mail service 
shows that defective gasoline systems have 
been the primary causes. It has developed in 
some cases that inadequate drainage of the 
fuselage has allowed an accumulation of gaso- 
line immediately under the engine, and the 
fumes from this exposed fuel catch fire, either 
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tem by means of flexible tubes of copper or 
other mataerial that will withstand vibration. 

To remove the fumes of gasoline, the engine 
compartment should be adequately ventilated. 
In spite of good ventilation, however, there is 
ai:ways a possibility of inflammable vapors re- 
maining near the engine, and to prevent ignition 
of these fumes by back-fires it is necessary to 
carry the open end of the carbureter air-intake 
outside of the engine compartment. With this 
arrangement flames from a back-fire are blown 
out into the open air instead of into a space 
filled with inflammable fumes. 

As a protection against the accidental ignition 
of inflammable fumes and vapors by sparks 
from the magnetos, it appears to be possible 
and practicable to inclose the magnetos on avia- 
tion engines by means of gauze covers similar 
to the kind used in safety lamps and on ex- 
plosion-proof motors and dynamos. Protection 
of this kind might not prevent fire in case the 
magneto became drenched with liquid gasoline, 
but it would almost certainly prevent the acci- 
dental ignition of inflammable vapors in the 
engine compartment, so long as the gauze re- 
mained whole and sound. 

To prevent a fire from attaining serious pro- 
portions, a pressure-actuated sprinkler system 
has been found efficient in many cases. Such 
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or from a spark 
from one of the 
magnetos. 

There is always 
more or less free 
gasoline about an 
aviation ‘engine— 
coming from a 
flooded carbureter, 
leaking feed pipe, 
or some other 
source. Ample 
drainage facilities 
should be provided 
so as to remove 
as much of this 
escaping fuel as 
possible. The en- 
tire gasoline sup- 
ply system should 
be inspected for 
leaks before every 
flight, and any 
leaks that may be 
found should be 
repaired before 
the flight is —at- 
tempted. It has 
been demonstrated 
that there is less 
likelihood of leak- 
age occurring in 
the gasoline feed 
system if the sup- 
ply tanks are con- 
nected to the other 
parts of the sys- 
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systems operate on a principle similar to that 
used in connection with the sprinkler systems 
found in large buildings, except that the fire- 
extinguishing medium in the airplane is not 
water, but pyrene, fire-foam, or some other 
material effective in quenching oil fires and that 
the system is actuated by air pressure. A tank 
is installed in the airplane, and small pipes or 
tubes are run from it to various parts of the 
engine compartment. A valve, actuated by the 
release of a fuse of soft alloy, is provided, and 
when a fire breaks out the fuse melts and in- 
stantly the entire engine compartment is flooded 
with an effective fire-extinguishing liquid. 


How ArrpPLANE Fires Are CAvusED 


Not only is there danger of fire while an air- 
plane is in the air, but also in case of a crash 
or a forced landing, fire often adds to the 
trouble at hand. Fires that start after a crash 
or a rough landing has occurred, are caused 
largely by the bursting or puncturing of the 
gasoline tanks, or the rupture of the tubing, in 
consequence of the impact. In most airplanes 
it is necessary to carry the gasoline under 
pressure, in order that the fuel may reach the 
engine when the machine is “nosed up” at a 
considerable angle. When the gasoline tank 
is perforated at any point below the level of the 
liquid surface, the air pressure forces the fuel 
out in a fine spray, and the pilot, passengers 
and machines are likely to become drenched 
with it. If, as frequently happens, this fuel 
becomes ignited by a spark from any source, 
the results are usually extremely serious. 

Experiments have been carried on with the 
intent of producing a tank that will not burst 
er puncture in a crash, or which will not dis- 
tribute the gasoline over the machine in case of 
an accident. These attempts have been fairly 
successful, and safety tanks of various kinds 
are now available. In the main, safety gasoline 
tanks consist in a metal shell, of medium thick- 
ness, covered with fabric and vulcanized rubber 
of varying degrees of elasticity. The whole is 
further covered with galvanized wire netting. 
The idea is to provide a flexible form of con- 
struction that will withstand severe shock. 
The tubing used im connection with these safety 
tanks should be of soft copper or other flexible 
metal. It is altogether probable that many of 
the fatal airplane accidents, in which the serious 
features have been due to the outbreak of fire 
after the crash, could have been prevented or 
rendered far less serious if safety tanks had 
been installed on the machines. 

To prevent the spread of fire in the cloth and 
wooden portions of an airplane, the “dope” 
used on the fabric should be as nearly fireproof 
as possible; and to insure greater safety the 
cloth and wood shqild also be fireproofed be- 
fore the dope is applied. Fireproofing mate- 
tials are available, and although they may be 
a little more expensive than straight acetate 
dope, the added protection that they give ap- 
pears to be well worth the difference in cost. 
Fireproof paint applied to surfaces already 
doped has been used, but is objectionable on 
account of its weight and also because ordinary 
dope must be used with it—Travelers Standard. 
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Marine Insurance Vital Factor in De- 
velopment of Foreign Commerce 





LAWS UNWITTINGLY PENALIZE U. S. 





Inadequacy of Facilities for Placing Risks 
Leads to Leakage of Information so 
Detrimental to American Trade 


The following paper was prepared by Benja- 
min Rush, president, Insurance Company of 
North America, in favor of multiple line insur- 
ance for American insurance Companies. It 
was read by Insurance Commissioner Thomas 
B. Donaldson before the recent meeting in New 
York of the National Convention of Insurance 
Commissioners, as an argument in favor of the 
minority report of the laws and legislation 
committee : 

Marine insurance, says President Rush, is one 
of the three vital factors necessary to the main- 
tenance and growth of foreign commerce—the 
other two being the ownership of a mercantile 
fleet trading to all parts of the world, and 
banking facilities of worldwide extent. Both 
Great Britain and Germany have founded their 
trade success on uniting these three factors. 
If any of the three is absent the influence of the 
cther two is greatly weakened. Taken together 
they constitute a threefold cord which is not 
quickly broken. 

One of the best illustrations of the necessity 
for the development and extension of American 
marine insurance is the consideration of what 
happens, or what would happen, if no American 
marine insurance facilities existed. The first 
handicap with which the American shipowner, 
merchant or citizen would be confronted in that 
case would be the leakage of information to 
foreign competitors. Those who have not had 
direct experience. fail to realize the extent of 
information as to trade conditions which is 
necessarily acquired by marine insurance com- 
panies. 

If no American marine insurance facilities 
existed, the insurance of American exports and 
imports, and American vessels, would have to 
be placed with foreign companies, who would 
thereby be at once informed of the ‘kind and 
value of goods which the American exporter 
was shipping to all markets of the world. 


INFORMATION AVAILABLE ABROAD 


It is conceivable that this information would 
be available to the foreign shipowner, foreign 


exporter and foreign banker, each of whom‘ 


could make their arrangements accordingly. 

During the late war it was found that infor- 
mation possessed by the agents of German in- 
surance companies domicéled in the United 
States, was at once put into the possesison of 
the German Government; similar information 
has been placed in the hands of German ex- 
porters for many years. 

Owing to the shortage of American marine 
insurance facilities at the time of the war, in- 
surance on vessels under construction for the 
United States navy was placed with foreign 
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companies, and as a result plans of such naval 
vessels were in the possession of the countries 
to which the foreign underwriters belonged: 
Icng before the naval vessels themselves were 
in the water, let alone ready for service. 

It does not require a very large degree of 
intelligence to see that this state of affairs 
should never be allowed to occur again. 

It follows that the American policyholder, 
the American merchant and shipowner should 
be assured of adequate American marine in- 
surance facilities in his own country. He should 
not be obliged to go to a foreign jurisdiction 
to present his claims for loss, which, bear in 
mind, involves the presentation of invoices, bills 
of lading, and of other trade secrets which 
ought to be kept at home. 

The lack of an adequate American marine 
insurance market would make it possible for 
fereign underwriters to directly handicap the 
American exporter and importer by means of 
discriminatory rates. They might conceivably 
quote one rate to their own citizens and a higher 
one to the American merchant. On a close 
market this might readily turn trade from the 
United States to a foreign competitor, 


A NEcEssSARY COMBINATION 


The same condition would apply to the 
American vessel owner—lack of an adequate 
American marine insurance market puts him 
literally at the mercy of his foreign competitor, 
should the Government of that competitor see 
fit to impose any discrimination upon its own 
marine insurance companies by requiring a 
lower rate for their own nationals than they do 
for foreigners. 

Furthermore, the combination of marine in- 
surance with shipping and banking is necessary 
tc the extension of commerce, by ‘reason of the 
fact that the combination of the three reduces 
overhead charges, and consequently the expense 
of laying down goods in a foreign market. 

If, therefore, our insurance capital is retained 
at home there is that much more capital to be 
used in the development of foreign trade. If 
it is sent abroad to pay foreign vessels for. car- 
riage, or foreign marine insurance companies 
for insurance, there is that much capital trans- 
ferred to the hands of our competitors to 
strengthen them as against ourselves. 

To sum up, therefore, the United States must 
acquire and maintain a mercantile marine ade- 
quate to transport its exports and imports to and 
from all parts of the world with which it has, 
or can, establish profitable trade relations. 

Its bankers should so extend their facilities 
that they can afford credit to all persons en- 
gaged in such trade, and its marine insurance 
facilities must be extended until they are ade- 
quate to take care of that trade. 


THREE PIONEER FActors 


When these three arrangements are completed 
these three factors will become, so to speak, 
pioneers and partners in the growth and devel- 
cpment of our international trade to the great 
benefit of every citizen and workingman in the 
United States. 

At present the marine insurance companies 





of the United States labor under several disad- 
vantages as compared with their foreign com- 
petitors. 


First: The United States marine insurance 
companies are not allowed at the present time 
to write all kinds of insurance as are their com- 
petitors. They should be allowed to write any 
kind of insurance, other than life, which their 
competitors are allowed to write. 

Second: The United States marine insur- 
ance companies are excessively taxed at the 
present time as compared with their foreign 
competitors. These taxes are laid upon them 
irrespective of whether they do or do not make 
a profit from their operations. This should be 
changed by the removal of such excessive taxa- 
tion and changing the system of taxing pre- 
miums to taxation on profits. 

Third: There should be a removal of the 
present unnecessary restrictions upon reinsur- 
ance to enable them to meet their foreign com- 
petitors upon an equality in this respect, 

Fourth: When they extend their operations 
to foreign countries (and they should be en- 
couraged so to do), they should not be handi- 
capped, as is at present the case, by having the 
deposits necessarily made in such foreign coun- 
tries deducted from their assets, nor should the 
outstanding agency balance in such foreign 
countries be deducted from their assets, as is 
frequently the case at present. 

Fifth: They should be permitted to co- 
operate, under proper regulations, through syn- 
dicates, bureaus or other associations, as such 
action tends to minimize operating cost. At 
present this is prohibited in most-of the States 
of the Union. 

Sixth: State insurance legislation, in refer- 
ence to marine insurance, should be revised to 
make possible the above recommendations. 
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Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot and 
Explosion Insurance 


New York State 
F. F. Buell, S. A. Troy 
E. J. Parmelee, S. A. Syracuse 
New England 
Geo. Shaw, S. A. 116 Milk St., Boston 
Middle Dept. 
E. A. Morrell, S. A. 205 Walnut Place, Phila. 


N. Y. Sub’n and Northern N. J. 
Jas. J. Garland, 514 Eighth Avenue, Brooklyn 
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MARINE LOSS COSTS 


Underwriters Made to Pay Exorbitant 
Rates for Ship Repairs 


DEFLATION TO BRING RELIEF 





Case Cited of One Firm of Surevyors Re- 
porting $11,500 and Another Firm 
$5,035 on the Same Casualty 


As a result of recent reductions in the cost of 
work at some. of the local ship repair yards, 
New York marine underwriters are in a way 
to recover a portion of the losses sustained dur- 
ing the past few years through what they con- 
sider exorbitant charges. The underwriters 
are willing to admit that all kinds of building 
materials have advanced, and that manual labor 
was never so high, but attention is called to 
the fact that premiums are about where they 
were before these advances took place. Under 
such conditions it has been impossible for the 
marine insurance companies to realize any 
profits, especially of late, when accidents of 
every description have been so numerous and so 
serious. 

The reductions in the cost of repairs, accord- 
ing to the managers of the shipyards, amount 
to from six to ten per cent, which they assert is 
possible through the fall in the price of steel 
and certain other materials, and also by charg- 
ing less for the tools used in making the re- 
pairs. And while this small reduction is gladly 
welcomed, the underwriters say that the cut 
might have been twenty-five per cent, and still 
allow the repair yards to make liberal profits. 
The underwriters assert that they hope to make 
the owners of the repair yards see the ad- 
visability of making a further reduction. 

In estimating the damages to a vessel it is 
customary for the owner, the underwriters and 
the shipyard each to appoint a surveyor for the 
task. If these are unable to agree upon the 
extent of the damage and the cost of the work, 
they may call in other surveyors, and in this 
way reach an agreement, Recently, however, a 
new firm of adjusters has entered the market, 
and, according to reports, many casualties to 
vessels have been settled by them on a basis far 
below the cost of similar ones during the past 
few years. The new concern is composed of 
high-class engineers and surveyors who are 
rapidly building a clientele of goodly -pro- 
portions. 

A few weeks ago the American schooner 


‘Friendship, 607 tons, owned by W. H. Knox & 


Sons, collided with the scow Terror, sustaining 
damage that made it necessary to place the boat 
on the dry dock. She was taken to the Hudson 
Shipbuilding and Repair Yards at Newburgh. 
There the vessel was thoroughly inspected by a 
number of surveyors, and it was agreed that 
the repairs would cost $11,500. Objection 
being made to the figures by the marine under- 
writers, the estimate was reduced to $10,000. 
Subsequently the new firm of surveyors was 
called in. They also made a thorough inspec- 


tion of the damages, and appraised the cost of 
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work at $5,035, or $6,764 less than the reduced 
figures of the other surveyors. Naturally a 
contract was made with the new firm by which 
the latter supervised the work on the “time and 
material” basis. This price for the work, it is 
said, does not amount to the “franchise” under 
the marine policy. 

“The trouble has been,’ said one of the un- 
derwriters interested, “that there are always 
so many interests centered in a case of this kind 
that no one company, or even no group of com- 
panies, cares to delve into the particulars. It 
is a case of ‘let George do it.’ You can readily 
understand ‘that it would be different if a vessel 
was insured by a single underwriter, but most 
hulls are covered by several marine insurance 
companies, and as long. as one does not raise 
objections to the cost all the rest remain silent, 
and the repair yards have been allowed to col- 
lect for their work without a single protest 
from anyone. The expense is scattered over 
such a group of companies that the surcharge 
does not amount to a large sum of money for 
each unless the casualty is very severe. Ad- 
mitting this, however, when it comes to the 
aggregate outlay for repairs, the underwriters 
have to suffer far beyond what is reasonable, 
considering the premiums assessed, and I hope 
that this is the beginning of the end of ex- 
orbitant charge for ship repairing. I hear that 
there are cases other than that of the schooner 
Friendship, where the original estimate for re- 
pairs have suffered severe surgical operations.” 
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New York and Hartford Fire Insurance Stocks 
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THEFT AND PILFERAGE 


Loss for 1920 Placed at $20,000,000, Being 
Record High Figure 


The present year will go down in insurance 
history as the reeord breaker in respect to 
marine underwriters’ losses from theft and 
pilferage. For years the insurance companies 
have been victims of this particular class of 
lawlessness and have suffered severely, but the 
current year has been the most disastrous yet 
experienced, according to the statements made 
by them. Normally underwriters have been 
paying out from $1,000,000 to $5,000,000 an- 
nually to cover the losses sustained by shippers 
through the disappearance of merchandise. In 
the year 1920, howgyer, the losses have aggre- 
gated about $20,000,000. This estimate is said 
by some to be too conservative, as quite a few 
companies have paid out or must pay out for 
theft and pilferage committed during this year 
$1,000,000 or more. In fact, several companies 
report that their losses incurred through marine 
casualties are smaller than those due to theft 
and pilferage. 

Several months ago the underwriters of the 
local market got together and after discussing 
all phases of the drain upon their treasuries 
decided to appoint a committee to co-operate 
with the merchants, manufacturers and all 
other concerns that patronize the common car- 
riers, whether railroads or steamships, with a 
view to securing a decrease in the number of 
thefts. Months have passed, but nothing has 
heen accomplished, so far as can be learned. 
The reason given is that almost general apathy 
has been met with by the committee. All agree 
that something should be done, but that is 
about as far as the individual concerns are 
willing to go. H. H. Reed of the Insurance 


Company of North America, chairman of this 

committee, advises that no definite plan has 

yet been decided upon by the committee. 
“The crime of theft and pilferage wall never 





cease,” said the underwriter of one of the large 
marine companies yesterday, “until the com- 
panies absolutely refuse to insure freight 
against this risk. I have taken this stand, and 
I admit that our companies have lost some 
business by such a course, but I doubt very 
much if we have lost as much in premiums as 
we would have lost through theft and pilferage. 
If all underwriters would take this position, it 
would not be long before this apathy would 
be taken out of the merchants, steamship com- 
panies and others, who are so willing to ‘pass 
the buck.’ The offense is rampant, and is in- 
creasing daily, and just as long as the insur- 
ance companies will foot the bill the shippers 
do not care, nor does anyone else care. I ad- 
mit that because the losses are scattered over a 
large number of companies, each company’s 
individual loss does not amount to enough to 
create a stir, but suppose it is a big loss, then 
what? Take the losses of any one company in 
the aggregate, and they make a formidable 
figure. I know of an instance where a com- 
pany recently paid out $30,000 on an individual 
loss. Suppose that company has a dozen or 
so losses during the year—that ought at least 
to neutralize its apathy. Others may write 
covers for this species of crime, but my com- 
pany will not.” 





Fraud in Forming Insurance Company 

The State Insurance Department is investi- 
gating petitions filed for the organization of a 
new automobile liability company in Des 
Moines following the discovery that at least 
one of the petitions was forged. The victim 
it) the case is H. C. Zimmerman, well-known 
local agent who represents two standard com- 
panies. When his name appeared on a peti- 
tion, curiosity was expressed, Zimmerman was 
notified and it was discovered that his name 
had been cleverly forged. Other names are 
now being investigated. 
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LEAKAGE RISKS UNDESIRABLE 


Careless Packing and Stowage Said to Be 
Contributory Cause of Loss 


New York underwriters have been complain- 
ing that risks which include leakage in their 
cover have been very unsatisfactory of late. 
This is no doubt due to the cheapness of the 
rates on such business, in the first place, but a 
contributory cause is undoubtedly bad pack- 
ing of the goods on which the claims are being 
made. Oils, wines and like interests which are 
subject to leakage have been insured against 
this risk for many years, and until recently it 
is believed that carefully selected risks have 
yielded good underwriting results. 

Inexperienced and careless packing and 
stowage have certainly become more prevalent 
than they were, owing to the difficulty of ob- 
taining expert labor for these jobs. There is 
still money to be made out of leakage insur- 
ance, however, if proper terms are secured by 
the underwriter. Of these a definite excess 
which would eliminate claims for the normal 
shrinkage of liquids in transit is of first im- 
portance, while an adequate premium is natur- 
ally another necessity. 


Insurance-in Iowa Legislature 
Insurance men will be few and far between 
in the Iowa Legislature this winter. Not a 
single insurance man appears in the Senate. 
Only two appear in the roll of the House. 
These are E. A. Larson of Red Oak and J. C. 
Lockin of Cherokee. 


Importers asd Exporters in New Offices 

The Importers and Exporters Insurance 
Company has moved from 17 South William 
street to the company’s new six-story building 
on the north side of Beaver street between 
William and Broad streets. The company will 
occupy only three floors and basement for the 
present. 
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HUGH R. LOUDON, Manager. 
J. B. KREMER, Deputy Manager. 



























































R. H. WILLIAMS, Assistant Deputy Manager. 
T. A. WEED, Agency Superintendent. t 
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W. P. ROBERTSON, Manager. 
E. E. WELLS, Agency Superintendent. 
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The statement of the condition of the United States Branch on the tst of January, 1920, in accordance with the laws of 
the State of New York, is as follows: 


= cnascanacd MOC OE OO EE OE FERAL SY TT $18,710,036.65 
MI deci vaienicunicumeuemaneian Pea Ne eed 6 ew nese eae a RarneGated 12,959,434.62 





INE cadtinncdevawbue tude utbeniisadn cieisideen tua a eee $5,750,602.03 


As an illustration of the Company’s practice in maintaining its Assets in the United States in a year of excessive lose 
| the following figures may interest policyholders : 
Y 


ear. Assets at January 1. Income, Expenditure, 
1906 (San Francisco Fire)...... wer. tf $8,144,207 $9,888,323 
RIOT wecvssecsccsonscevesescscccescscssssee ERQSEOBE Gains hebaces 


Thus showing Excess or ExPENDITURE Of.......... 
And IncREASE oF Assets in the same time Of...........eeceecccceeesccccecs cc le ee, cocsesccesecsvcesoes Senn 


Progress of the United States Branch: Net Premiums—1848, $4,519; 1858, $471,988; 1868, $1,739,620; 1878, 
$2,422,126; 1888, $3,928,010; 1898, $4,979,422; 1908, $7,427,618; 1917, $10,258,137; 1918, $11,618,840.85. 
Losses—The amount paid in satisfaction of fire losses in the United States to the beginning of the present year ex- 


ceeds $168,000,000. This large sum, in conjunction with the growth of the Company’s business, evinces the confidence 
of the public and the faithfulness with which the Company’s losses are adjusted and settled, 
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[ FIRE INSURANCE NOTES AND EVENTS 








NEW YORK SURVEYS 
What the Street Says..-You 
. almost any kind of an opinion you want in re- 
gard to local business at the present time. [or 
instance, one office reports that one-third of its 
being paid out for returned 


can get 


annual receipts are 
premiums, for cancellations; another office re- 
perts that one-half is their record, while a third 
reports that although the cancellations are heavy 
their business is ahead of that of last year. As 
a matter of fact, it varies in the differext offices, 
according to the kind and class of business 
written. The specially bad snots are apparently 
in the wearing apparel group, and that group 
shows no immediate signs of improvement, espe- 
cially with the present relations between em- 
ployer and employee. 

A Visitor from France. —L. 
underwriter, with the 
Foreign Insurance Company at Paris, has been 
2 visitor to this country for the past three or 
He is now, after spending some 


Rimbaud, 


connected english and 


four weeks. 
time in New York, visiting other cities, and in- 
tends sailing for home very shortly. It is in- 
teresting to note that when these gentlemen visit 
us they seem able to acquire the information 
they come for, and do it with comparative ease 
—certainly with thoroughiaess and intelligence. 
One Reason for Over-Insurance.—We are 
rather too hasty in concluding that over-insur- 
ance indicates moral hazard when it develops 
in a loss condition, which, of course, is the only 
case that it can develop, and the companies have 
positive information in regard thereto. The 
stump in values has undoubtedly left many an 
insured with a policy in excess of his present 
needs, and in many cases the excess insurance 
has not been canceled. 
The Automobile.—|f 
look of disappointment just inquire of the Street 
You will see it. 


you wish to see a 
as to the automobile business. 


Not Enough Fires..-In a small town 
where there were not many fires, an individual 
engaged in the laudable business of selling fire 
apparatus came in contact with the person who 
had charge of putting out fires in that town, 
as he told his story and pointed out the 


manifold advantages of his apparatus, he re- 


and 





ceived a shock when the reply came, “Why, 
man alive, there are not fires enough in this 
town now to keep me busy, and I am in danger 
of losing my job; I can’t buy anything which 
would decrease them!” 

Fire from Hose.—!n reply to a letter in- 
quiring into the peculiar case reported from 
New Engiand where a fire had been started in 
the hose, we give the following extract, feeling 
that the interest in the matter is sufficient to 
justify it: “This occurred at an engine test 
ia Boston recently, and has been duplicated 
twice since experimentally. The hose in ques- 
tion was double jacketed and was being put 
under heavy pressure with large outlet. The 
main valve was partially throttled, thus causing 
a jet of water under high pressure to strike the 
side of the hose, which was not very full of 
water, and caused a vibration in the hose, which 
finally produced enough friction between the 
ovter and inner jacket to set fire to the jacket.” 

A Haystack Fire—A mother was bathing 
her baby, when glancing out of the window 
she saw a haystacx on fire, and taking the 
child from the tub she threw the water on 
the haystack and put out the fire. “Punch’ 
expresses its gratitude that the mother did 
not lose her head and throw the baby along 
with the water on the fire. It 
was a thoughtful mother. 

The Portrait in Advertising.—W hat is the 
value of the portrait, either in connection 
with an advertisement or the announcement 
So far as we know no 
It seems to 


seems she 


of an appointment? 
one has ever worked this out. 
us that there are individuals who, if we saw 
their portraits, we would not do business 
with anyway, and we do not recall having 
seen any portrait which led us to do business 
with the individual. 

Baseball and Insurance.—It is quite possi- 
ble that the close connection between these 
two branches of human activity may not be 
appreciated by all. Therefore, we are calling 
the attention of insurance folk to the fact 
that a decision announced from Washington 
on December 6 is to the effect that baseball 
is not commerce. The cognoscenti will at 
once recognize that this puts baseball in the 


‘ Consolidations of 


insurance class, since that was declared in 
1867 to be not commerce. 
Mutual Competition.—_-From 
being received by the different organization: 
it is evident that the Mutuals following their 
recent Boston Convention are planning to 
make a somewhat larger drive at business 


the letter. 


than has been the case for many preceding 
It is taking the form now of asking 
furnisa 


years. 
the various organizations if they 
rates to the Mutuals and if not, why they do 
not do so. 


PHILADELPHIA NOTES 


Insurance Men at Play.—A bas<et ball 


league is being organized here among a 


number of the insurance offices. The league 
will consist of eight teams and will have a 
schedule arranged so that each team plays 
one game each week. The 
played in the Star Garden Recreation Centre 
at Sixth and Lombard Sts., a silver loving 


° ~ oan 
games will be 


cup to go to the League leader at te sea- 
Much 
being manifested in the league as a numbei 
of the excellent and 
experienced players. admitted to 


son’s close next spring. interest is 
here boast of 
The teams 
date are as follows:—Insurance Company of 
North Automobile of Hartford, 
Pennsylvania Fire, Fidelity and Casualty, 
Camden Fire, Beidler and Bookmeyer and 
Henry W. Brown and Company. 

Business in Philadelphia Slow.—Business 
generally has been slow during the past two 
weeks. Some offices report a moderate 
amount of activity, while others say business 
is decidedly dull. One or two offices believe 
red ink figures to their companies will not 
be a great surprise to them, as cancellations 


offices 


America, 


have been coming in rapidly and in large 
During the war period a number 
of new offices started This 
seemed like quite a departure to some of the 


quanities. 
were here. 
older school as up until that time not a new 
any had been 
organized for 20 years. Some little comment 
has been afloat recently as to the ultimate 
the “War Bride Agencies.” 
some and absorbing of 


agency of consequence 


experience of 


others are expected. This not only applies to 


REINSURANCE ONLY 


GLOBE NATIONAL 


FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mgr. 
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“The Leading FIRE INSURANCE Co. of America” 
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WM. B. CLARK, President 3 


One Hundred and One Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$183,000,000 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 





Ke Inspector or Adjuster is 
4 } ELIGIBLE 
SMe TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’’ 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1921, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y=Treas DES MOINES, IOWA 

















Tue PENINSULAR CASUALTY INSURANCE CO. 


Home Office —BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock, 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 

Coion C. Lillie, Lowry Vahey, Harmon J. Wells, 


President. Managing Underwriter, Secretary and 
General Manager 











QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois “Four Square” and willing towork;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 


Great Opportunity for the men who can qualify! ! 
From May,1919, to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 


We have the plan; we furnish the leads 
If you can qualify, write or wire 


, THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 














WILL. IT PAY? _ LISTEN! 


A glance at our statement, which shows an 
increase, in three months, of the ‘unearned premium 
reserve amounting to $170,000, proves the popu- 
larity of our company among agents. 

We have now employed a competent engineer 
and rating expert whose entire time will be de- 
voted to serving our agents’ needs. 

Do you think that you could use such a 
service? Would it pay you? 

Statement, ——— 30, 1920 








Unearned Premium Reserve...... $211,911 
ie Free 19,643 
Capital Paid Up.. ... $876,850 
m Net Surplus.. poate 377,107 
GRAND RAPIDS MICHIGAN Surplus to ibestililinns .. . $1,253,957 
oS) fe $1,485,511 


THE PENINSULAR FIRE INSURANCE CO. of AMERICA 
GRAND RAPIDS, MICH. 
COLON C. LILLIE, Pres. J. FLOYD IRISH, Secy. and Managing Underwriter 














GreatAmerican 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


ra FOR ALL OTHER LIABILITIES 


17,191,302.37 


ET SURPLU 


11,010,376. 5 1 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31st, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


e Company now owns 


$10,000, ooo U S. Government Liberty Lean Bonds. 
Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 


WALTER H. SAGE, Gen’! Mgr. GEORGE H. TYSON, Gen’! Agent 
INGRAM & LERCH, Managers ~~ ie, ta 
76 West Monroe St., Chicago, Il. San Francisco, California 
Boston Office Marine Department 
ROGERS & HOWES, Managers WM. H. McGEE & CO., Gen’! Agts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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the war brides, but it is thought will be 
applicable to some of the older agencies. 
This subject will be followed with much in- 
terest. In any event concentration of effori 
and ability is usually productive of good re- 
sults and with the expected and apparent re- 
duction in business and the continuation of 
the upkeep and overhead such mergers are 
most logical. At least twenty offices report 
the desire to move to new quarters, for one 
reason or another, principally because the 
landlords have increased rents in the insur- 
ance belt from 50 to 75 percent. 


CHICAGO AND THE WEST 

Western Adjustment Changes.—Roy A. 
Sellery, manager of the Indianapolis office of 
the Western Adjustment and Inspection Com- 
pany, has been appointed assistant general man- 
ager of the company at Chicago, in place of 
[rank L. Erion, resigned. J. B. Bueneann, who 
the Western for 
some time, has also been appointed assistant 


has been with Adjustment 
general manager of the company, these changes 
taking effect on January 1, 

L. C. Storey Receives Appointment.— L. 
C. Story will on January 1 become assistant 
manager at Chicago of the Westchester Fire. 
Mr. Storey started with the Hartford about 
twenty years ago, and in 1905 was sent into the 
‘eld as State agent for Nebraska. In torr Mr. 
Storey went with the Great American as State 
agent in the same territory. In 19!19 he resigned 
tc go into the local business as secretary and 
treasurer of the O. W. Palm agency at Lincoln, 
Neb, 

H. T. Dahl, Jr.,. Goes With Caledonia. 
li. T. Dahl, Jr., will on January 1 become State 
agent for the Caledonia in Illinois and Iowa. 

A. J. Meyer Resigns.—A. J. Meyer, Llli- 
nois special agent for the Providence Washing- 
ton, has resigned, as of December 31, to go with 
the Automobile Insurance Company as State 
agent for Illinois, Michigan and \Visconsin. 


BOSTON AND VICINITY 

Fire Union Dinner.—The 
Mutual Fire Insurance Union held a Christmas 
luncheon in the Parker House last Saturday, 


Massachusetts 


which was largely attended. Commissioner ot 
'nsurance Clarence W. Hobbs was a welcome 
guest, and a feature of the festivities was the 
presentation of Christmas gifts to each of the 
members. 

Tokio Company Admitted to Massachu- 
setts.—The Nippon Com 
pany of Tokio, Japan, has been admitted to do 


lire Insurance 
a regular fire insurance business in Massachu- 
sctts, and has appointed Alfred L. Bliss of 20 
Kilby street, Boston, as agent for the State. 
Massachusetts Fire and Marine Merger 
Details.—Interests identified with the Great 
\merican of New York, having offered to buy 
at least eighty per cent or more of the stock of 


the Massachusetts Fire and Marine, the offer 


has been passed over to the shareholders of the 
company by the board of directors, with their 
that the 
accepted. The plan proposed is that the Massa- 


unanimous recommendation offer be 





chusetts Fire and Marine be operated under its 
present name and charter and retain the services 
of Secretary Walter Adlard and Assistant Sec- 
retary John J. Downey. The company, which 
was incorporated about ten years ago, writes 
in thirty-two States and has about 500 policy- 
President E. C. 
frankly that the recommendations of the board 


writing agents. Benton states 
of directors to sell is based on the dissatisfac- 
tion of a number of stockholders on the low 
return of their original investment, despite the 
fact that during the last four years stockholders 
have received $30,000 in dividends. It is be- 
lieved that there is no question but that the 
offer will be accepted. 

Exchange to Elect Officers.—The slate of 
the nominating committee of the New Eng- 
land Insurance Exchange, to be submitted at 
the forthcoming annual meeting, is as follows: 
First vice-president, A. M. Wood: second vice- 
J. Weed; chairman of executive 


president, A, 
M. G. Wight; members of executive 
Howard and J. FE. Snell. 
Terms are for two years, with the exception of 


committee, 
committee, A. F. 
for 


the second vice-presidency, which is one 


year only. 
“CAN HE STOP ’IM?” 
The Cartoon Herewith Leaves the Ques- 
tion Open 
lor several weeks, the fire insurance world 


has been watching with interest the controversy 
the In- 
surance Company of Newark on one side, and 
the Board and the National 
\ssociation of Insurance Agents on the other 


which has arisen between Firemens 


Louisville Local 
ver the bank agency question, which grew out 
of the appointment of a trust company official 
at Louisville as an agent for the Firemens., 
THE Spectator’s artist, in the cartoon which 
appears as a supplement distributed with this 
issue, has portrayed the clash of authority be- 
tween the agents’ organization, represented by 
the Traffic Cop, and the Firemens, represented 
hy the Fire Department Chief’s Car; the ques- 
tion of the right of way being still unsettled, 
so that readers must hazard their own guesses 
as to the outcome. 
Topeka Agents Form Association Headed 
by C. G. Blakely, Jr. 
insurance 


The fire and casualty agents ot 


Topeka have formed a local association. Two 
ieetings have been held and the officers have 


heen elected as follows: 


President—Charles G. Blakely, Jr. 
Vice-President—Carl Nellis. 
Secretary—[dwin Nellis. 


\ new State association, composed of repre- 
sentatives of the local associations is now in 
the process of organization in Kansas and the 
Topeka association will be affiliated with it. 
The State association will also be affiliated 
ith the National Association of Insurance 
\eents now being promoted by K. W. Rieke. 
The National, State and local organizations 
will work in the interests of the local insurance 
agents in matters of legislation and in promot- 
ing the interests of the companies and the 
agents in their dealings with each other. 
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Elijah R. Kennedy Henors Judge Crane 


Elijah R. Kennedy of the old and well-known 
Wew York insurance firm of Weed & Kennedy, 
gave a luncheon on Tuesday last, in honor of 
tfon. Frederick E. Crane, who has recently 
been elected to the Court of Appeals of New 
York State. The luncheon was held at the 
Downtown Club and was attended by over 
nifty men, jurists, lawyers, underwriters and 
other citizens of high standing in the com- 
munity. 

Mr. Kennedy, in introducing Judge Crane, 
stated that he had known five generations of the 
judge’s family, his father and son being among 
those present at the luncheon. Judge Crane’s 
grandson, however, could not be present, as the 
conditions of his attendance would necessitate 
that he should be allowed to bring a lady, and 
also to bring a bottle. While the contents of 
the latter would doubtless have been innocuous, 
Mr. Kennedy was afraid that suspicion might 
arouse the cupidity of the prohibitionists and 
result in a riot, and he naturally did not wish 
tu scandalize his guests. 

Judge Crane responded briefly, wittingly and 
graciously, thanking his host and the company 
for thus honoring him. While the assemblage 
included some prominent and eloquent after 
dinner speakers, the plan of the informality of 
the luncheon was followed and no further ad- 
dresses were made. 

The list of Mr. Kennedy's guests included 
the following: F. W. Crane, Judge Crane, 
Ralph Crane, S. R. Kennedy, L. Kennedy, C. 
Smith, Judge Van Wyck, Mr. Litchfield, Dr. 
N. D. Hillis, Mr. Honeyman, Mr. Day, Mr. 
Hibbard, Mr. Boody, Mr. Gunnison, Mr. 
Campbell, Mr. Hewitt, R. Sloan, Mr. Morgan, 
Mr. Coffin, Mr. Dwight, F. H. Sloan, C. R. Peck, 
Mr. White, Judge Putnam, Mr. Carlton, Mr. 
Ayres, Mr. Boardman, Mr. Morse, Judge 
Jenks, Mr. Howard, Mr. Mitchell, Mr. Healy, 
Mr. Babbott, G. Foster Smith, Mr. Baldwin, 
Mr. Marling, Mr. Beers, Mr. Fox, Mr. Hyde, 
Judge Bartlett, E. G. Richards, A. L. J. 
Smith, O. J. Wills, Judge Garvin, Judge Wick- 
ersham. 


New Hail Concern for Iowa 

Federation will 
The board 
of directors have approved the idea and the 
company will have Des Moines. 
There are certain provisions in the plan which 


The Iowa Farm Bureau 
establish a hail insurance company. 


offices in 


are as follows: 

The insurance company must retain its own 
identity: it must pay its own expenses, exect- 
tive and incidental; must be managed by a 
committee of six men, three named by the com- 
pany and three by the federation; shall employ 
a secretary to give his entire time to the work: 
must be in the same citv as the headquarters 
of the federation and he supervised by the 
president and secretary of the organization. 


The Western Alliance of Chicago has reinsured its 
outstanding liabilities in Minnesota and North and 
South Dakota with the Northwestern Fire and Marine 
of Minneapolis. They will continue to write business 


in Minneapolis and Duluth. 
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THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 











For men’s suits, 


l‘or an operation, 

a surgeon: a tailor; 
For women’s clothes, For building plans, 

a modiste; an architect ; 


For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


A specializing company offering “the best in automobile 
insurance.” 


B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mgr. 
HAMILTON, OHIO 











- Would you like to represent a life company in its 
home state where you will have back of you the in- 
fluence and interest of the biggest men in the com- 
munity? 
If so, communicate with 
CLINTON C. WHITE, Secretary 


Puritan Life Insurance Company 
Providence, R. I. 


A direct contract with the Company. General Agent’s Commissions, 


Just the Book for Students 
in the Coming Examinations 


New, Improved and Greatly Enlarged Edition of 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 





3200 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


A Complete Text and Reference Book for 


Fire Insurance Inspectors and Underwriters, Students, 
Firemen and Others Interested in Fire Prevention 





Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 





Alphabetically Arranged—Printed on Thin Paper—Bound 
in Flexible Covers—Just the Book for the Under- 
writer in Office or Field 


PRICES 


Flexible Binding, $5.00 
De Luxe edition, thumb indexed, $6.50 


THE SPECTATOR COMPANY 
PUBLISHERS 
CHICAGO - - - - = - - - NEW YORK 




















SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 





Wilbur Wynant, President. 




















WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 


FEDERAL CASUALTY COMPANY « e# «= DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY e- = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 











THE GREAT-WEST LIFE 


not’only gives its Agents the best of Policies to sell—but helps them, 
by instruction and continual co-operation—to sell these excellent 
Policies. 


Ask for Agency terms 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office = Winnipeg 














American Bonding and Casualty Company 


Surety and Fidelity Bonds 


Home Office: Sioux City, lowa 
Gus. A. Elbow, President 
Over $850,000.00 in approved securities on deposit with Iowa Insurance Department for protection of policyholders. 
Assets June 30th, 1919—$1,707,890.53 
The unprecedented growth of this company is evidence of the quality of our Service. Agents are invited to avail themselves of this 
service where we are not represented. 


| CASUALTY COMPANY 





Casualty Insurance 
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AMERICAN NATIONAL FIRE 


Ohio Company to Write from Home Office 
Business Hitherto Done in Chicago 

Expansion of the direct underwriting service 
of the American National Fire Insurance Com- 
pany of Columbus, O., will take place on a 
large scale January 1, when the home office will 
take over all the territory in which the direct 
underwriting has been done by the Royal In- 
The Western department 
and transferred to the 


surance Company. 
will be discontinued 
home office. 

The change will mean that the business now 
handled in Chicago from Illinois, Wisconsin, 
Minnesota, Colorado, Wyoming, Kansas, 
Nebraska, Iowa and South Dakota will be re- 
ported directly to the home office. 

The change necessitates a rearrangement of 
the company’s field force. A, W. Fleming, 
formerly State agent for Ohio, becomes execu- 
tive special agent, with jurisdiction over all 
Western territory. William Leith, formerly 
with the Royal at Chicago, retains his position 
as underwriting W. K. Ourey, 
furmerly assistant secretary of the Western, 
Pennsylvania, becomes assistant underwriting 
inanager in charge of the Eastern department. 
Walter B. Ourey becomes special agent for 
Pennsylvania, with headquarters at Pittsburgh. 
toyd Bonar has been appointed special agent 
for western Ohio. H. M. Huntsberger, now 
special agent for the company in eastern Ohio, 
is made State agent for West Virginia in ad- 
dition to his present territory. John W. Allen, 
formerly special agent in Ohio, is made chief 
examiner in the underwriting department. 


Manager, 


Fire Insurance Pointers 


Information presented below is reprinted 


from that valuable text-book and encyclopedia 
entitled, “Fire Insurance Inspection and Un- 


derwriting,” by C. C. Dominge and W. O. 


Lincoln: 


Inspectors should “train their noses” as well 
as their minds and eyes. In these days of new 
processes, the olfactory sense will often indi- 
cate and detect the use or presence of sub- 
stances which may not be visible but which 
can be detected by smell if the inspector is 
familiar with odors. 

The best inspector is not always the one who 
boasts loudly of his education and finishes his 
day’s work in spotless clothing, immaculate 
linen and with lily-white hands. There are 
many inspectors arrayed thusly who can only 
be dubbed, “The Sign Readers.” The am- 
hitious, conscientious and successful inspector 
will always endeavor to obtain all the informa- 
tion due him, in probing for causes, conditions 
and results, with the manner of a gentleman, 
the speech of a diplomat and the common 
sense of a man. He will always attempt to in- 
vestigate “concealed spaces,” whether he he- 
grimes his skin or his clothing. And last, but 
least, he will never allow himself to think, or 
act as though he believed, that he owns any 
person’s property, because he bears the title, 
inspector. The assured invariably judges 
the company from the speech or actions of its 
representative. In fact, let the inspector who 
thinketh he knoweth it all take heed, lest he 
be made ashamed, because that type of an in- 
spector is usually a pronounced failure. In 


spectors should always point out the defects 
of a risk to the tenant and offer suggestions 
towards their correction. All processes, spe- 
cial machinery, common hazards and ex- 
posures, should be set forth in the report. 
There is a wide difference between inspection 
work by rating bureaus and the work done by 
individual companies. In the former, con- 
struction and the physical hazards as relating 
to rate-making are noted, while in the latter 
the “human element” enters, i. e., the moral 
hazard, general appearance, prosperity, class 
of help and other features which a company 
requires for underwriting purposes and which 
are not brought out in the rating schedule— 
(Cuas. E, JAHNE). 

Plush—Is of different grades and weaves. 
Cop yarn (cotton and worsted) if for warp 
and woof. The plush piling is silk, cotton, and 
mohair woven together in one single strand. 
The cop yarn, which furnishes the top and 
bottom body fabric, is woven together with the 
plush piling by means of a weaving machine, 
and a knife attachment separates the top and 
bottom warps or fabrics. Cop yarns come in 
skeins. In this process very little lint or flox 
is produced. 

Profits of a Lease—This class of insurance 
may be carried where the lessee of a building 
sublets the premises at a profit. The amount of 
insurance is determined in the following man- 
ner Assume that a building is leased for a 
term of ten years at $1000 per vear. The lessee 
sublets the premises at $1500, thereby making 
a profit of $500 per year or $5000 for ten years. 
Should a fire occur and terminate his lease he 
would clearly lose the difference between the 
amount he pays the lessor and ‘the rents he 
receives from his tenants. It is important that 
the fire clause of the lease be reviewed before 
writing the insurance. Only competent un- 
derwriters should pass on this form of insur- 
ance. 


High Rate for Oil Fuel 

Kansas insurance agents are busy just now 
advising their policyholders that the use of 
other fuels than natural gas or coal or wood 
in their homes will make void the insurance 
policies now carried on the buildings unless a 
special permit is obtained for the use of other 
fuels. Since natural gas has “played out,” as 
far as its use for heating is concerned, a great 
many people are installing fuel oil burners in 
their furnaces or adopting burners suitable to 
the low-grade distillates and the poorer grades 
of kerosene to furnish heat for their homes and 
office buildings. Any of the fuels developed 
from petroleum require a higher insurance rate 
than natural gas, coal or wood, and the policies 
all contain a provision prohibiting the use of 
other fuels unless a permit is attached to the 
policies. Because of the great increase in the 
number of oil-burning outfits in the State it 
has been necessary for the agents to notify 
practically all their policyholders of the re- 
quirements of their policies when they change 


fuels. 


Fire Companies Specializing in Reinsurance 
,elow will be found a list of fire insurance 

companies operating in the United States which 

write fire reinsurance mainly, if not entirely: 


AMERICAN COMPANIES 
American Fire Insurance Corporation, New 
York, 
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American Merchant Fire Insurance Com- 
pauy, Kansas City, Mo. 
Des Moines Reinsurance Company, Des 


Moines, Ia. 
Eagle Fire Insurance Company, Newark, 

N. J. 

Eastern Fire Insurance Company, Concord, 


Federated Fire Insurance Company, Mason 


City, Ia. 

Fidelity Fire Insurance Company, Atlantic 
City, N.. J. 

Fire Reassurance Company, New York. 

First Reassurance Company, Hartford, 
Conn. 


Globe National Fire Insurance Company, 
Sioux City, Ia. 

International Insurance Company, N. Y. 

Iowa National Fire Insurance Company, 
Des Moines. 

National Reserve Insurance Company, East 
Dubuque, III. 

New England 
Pittsfield, Mass. 

North American Fire Insurance Company, 
Des Moines. 

Old Bay State Fire Insurance Company, Con- 
cord, Mass. 

Rossia Insurance 
Hartford, Conn. 

Union Reserve Insurance Company of New 
York. 


Fire Insurance Company, 


Company of America, 


ForEIGN COMPANIES 


Alpha General Insurance Company, Cal- 
cutta, India. 
Baltica Insurance Company, Copenhagen, 


Denmark. 

Christiania General 
Christiania, Norway. 

City Equitable Fire 
London. 

Consolidated Assurance Company, London. 

Fire Reassurance Company, Paris. 

First Russian Insurance Company, 
grad. 

Jakor Insurance Company, Moscow. 

Metropolitan National Insurance Company, 
Havana, Cuba. 

National Insurance Company, Copenhagen, 
Denmark. 

New India, Bombay, India. 

Nippon Fire Insurance 
Japan. 

Nordisk Reinsurance Company, Copenhagen, 
Denmark. ; 

Norske Lloyd Insurance Company, Chris- 
tiania, Norway. 

Northern Insurance Company, Moscow. 

Norwegian Assurance Union, Christiania, 
Norway. 

Paternelle Fire Insurance Company, Paris. 

Prudential Re- and Co-Insurance Company, 
Zurich, Switzerland. 

Reinsurance Company Salamandra, Copen- 
hagen, Denmark. 

Russian Reinsurance Company, Petrograd. 

Salamandra Insurance Company, Petrograd. 

Second Russian Insurance Company, Petro- 


Insurance Company, 


Insurance Company, 


Petro- 


Company, Tokio, 


grad. 
Skandia Insurance Company, Stockholm, 
Sweden. 
Skandinavia Insurance Company, Copen- 


hagen, Denmark. 

Spanish-American 
pany, Havana, Cuba. 
icana De Seguros). 

Swiss Reinsurance Company, Zurich, Swit- 
zerland. 

Union and Phenix Espanol Insurance Com- 
pany, Madrid, Spain. 

Warsaw Insurance Company, Warsaw. Po- 
land. : 

World 
London. 


Union Insurance Com- 
(Union Hispano Amer- 


Auxiliary Insurance Corporation, 





—The Hartford Fire has prepared a list of books. 
which its agents should have in their libraries. 
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JOSEPH FROGGATT & CO, 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 


CHICAGO 
Insurance Exchange Building 


PHILADELPHIA 
1022 Lincoln Building 


NEWARK 
Firemen's Insurance Building 


Our SPECIAL SERVICE 
DEPARTMENT 


has frequently been the 
means of disclosing condi- 
tions in the detail of the 
work of Insurance Offices 
that were not known to 
exist and paving the way to 
large savings. 


Talk your problems over 
with us. An interview will 
not obligate you in any way. 


JOSEPH FROGGATT 


President 











| HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 68% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 


Superintendent of Agents 


256 BROADWAY, 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


NEW YORK 














Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women pool the Children of its Members 


Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 
Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


(general, ceident 


FIRE AND LIFE 


"Oh. ASSURANCE CORPORATION. Lid. 


ao RICHA2DSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA 

























Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS | 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V A. YOUNG, Supreme President, LAWRENCE, KANSAS 














C. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 
S. D. ANDRUS Vice-Prest. and Managing Underwriter. 


The Inter-State Fire Insurance Co 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


Pe Gh is arnt cvace s sor'eloinie vlersersisieeints sietawinewieleisisie sigiasiers $643,391.51 
LIABILITIES, INCLUDING CAPITAL............ 580,018.60 

DUE RI o scecics win cng swldpwsinisineineescee $63,372.91 
SURPLUS TO POLICYHOLDERS. ..............0- $322,522.91 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 
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Casualty, Surety, Etc. 











SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1919 


(Condeased from Statement to U.S. Treas. Dept) 


$3,890,624 . 00 
1,000,000. 00 
564,840.00 


Admitted Assets. . 
i ae Se 
ee 


Eleven Years of Steady Growth 


Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 

















MORE 


than a mere promise to 
pay in the event of loss 


REINSURANCE 


is a pledge of co=-opera= 
tion. 


We help solve a surpris= 
ing number of problems 
for our REINSURED, 
as a part of the SERVICE 





EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


NEW YORK 
35 Nassau Street 


CHICAGO 
Insurance Exchange 
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FRANKLIN D. ROOSEVELT ENTERS 
INSURANCE BUSINESS 

Former Assistant Secretary of the Navy 

Takes Position as Vice-President of 

F. & D. of Maryland 

At a meeting of the board of directors of the 
Fidelity and Deposit Company of Maryland, 
held this Franklin D. 
tormerly Assistant Secretary of the Navy and 
Democratic candidate for the vice-presidency, 


afternoon, Roosevelt, 


was elected a vice-president of the company. 
Mr. Roosevelt will assume charge on January 
1 of the company’s activities in New York at 
120 Broadway. 

The New York office has been temporarily 
in charge of Vice-President Henry B. Platt, 
who came here on September 15, at which time 
the resignation of Joseph A. Flynn took effect. 
There have been several changes in the office 
in accord with a campaign for new business by 
the company. 

Franklin Delano Roosevelt was born in Hyde 
Park, Dutchess county, New York, and is a 
His 
wife is a daughter of the late President Roose- 
velt’s brother Elliott. 
Harvard (1904) and of the Columbia Univer- 
sity Law School (1907). He was admitted to 
the New York bar in 1907, and was associated 
with Carter, Ledyard and Milburn. In 1o11 
he became a member of the firm of Marvin, 
Like his cousin Theo- 


cousin of the late Theodore Roosevelt. 


He is a graduate of 


Hooker and Roosevelt. 
dore Roosevelt the elder, he made his entrance 
to public life by way of the Legislature of New 
York State, having been elected to the Senate 
in 1910. He was re-elected, and on March 17, 
1913, resigned to become Assistant Secretary 
ot the Navy. 

Mr. Roosevelt, who is not yet thirty-eight 
years old, distinguished himself in the Navy 
Department, both before and during the war, 
by his capacity for organization, and his work 
in this connection is appreciated by all parties. 
He also was in charge of naval demobilization 
on the other side in January and February of 
1918. 

The directors also declared the regular quar- 
terly dividend of four per cent. 

Mr. Roosevelt returned 
vacation in Louisiana to confer with 
of the surety company with which he is now 
affiliated. 

After his election as a vice-president of the 
Fidelity and Deposit Mr. Roosevelt gave out 
an interview on business conditions in which 


from a 


officers 


recently 


he said: 

There is no doubt that the country is now 
passing through a period of business depres- 
Heavy losses will be met by American 


sion. 
business before conditions are again stable. 
These losses, naturally, will cause business 


failures, but there will be no panic. Business 
is reconciled to the fact that stocks must be 
liquidated even at a loss and its acceptance ot 
this condition may be seen to-day. Prices have 
declined and will probably go lower on some 
commodities. Production is curtailed and the 
flow of goods from our factories will continue 
to diminish until the demand depletes the sto ~k 
already offered for sale and assures the ac- 
ceptance of new material at fair values. : 

Throughout the country the purchase of 
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Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 


Automobile or Burglary Risks 
backed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 








necessities is postponed until the last minute. 
Buying of non-essentials has fallen off to even 
greater degree. This is being done with the 
hope and expectation of lower prices atter 
January or Easter or any other date which the 
consumer has accepted in his mind as the time 
when prices will be at their lowest level. This 
refusal to buy will undoubtedly have its effect 
upon prices and spring will find quotations in 
many lines greatly depressed. Yet I cannot 
teel that the hopes of these people will be en- 
tirely realized so soon. It requires more than 
a few months for the vast industry and com- 
mérce of this country to resume prices which 
compare favorably with the pre-war values. 
3usiness in turn has many obstacles to over- 
come and the entire cycle of revision must be 
accomplished before business will again func- 
tion normally. 

Mr. Roosevelt also declared that the Demo- 
cratic party is far from dead and that the ac- 
tivities of the party during the new administra- 
tion would bear out this statement. “It is not 
the intention of the Democrats to wrangle and 
oppose every measure that is introduced dur- 
ing the indulge in 
partisan party 
leaders and it is very well defined as our policy 


next four years or to 


criticism. JI have consulted 
that our minority years will be devoted to cor- 
recting, so far as possible, all onerous condi- 
tions which prevail, whether because of or in 
spite of the Republican ascension. We shall, 
of course, suggest and urge remedies which 
we believe to have merit. Should we fail in 
these efforts we can only await the outcome. 
A skin eruption must come out. It is better to 
allow it to do so than to endeavor to force it 
back into the system. The best policy, how- 
ever, is to adopt methods of sanitation that 
will prevent the disease from entering the 
blood. 

“This, in short, will be the Democratic atti- 
tude until we are able to devote once again our 
entire attention to political sanitation.” 


Star to Increase Capital 
The capital of the Star of New York is to be 
increased from $400,000 to $500,000. 
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Positions Wanted 


Actuarial 


Actuarial 








Insurance man, with practice in accounting 
and actuarial departments of life business, seeks 
connection with insurance company in this city 
or neighborhood. Has references from members 
of the profession. Address Box 57, care of THE 
Spectator, P. O. Box 1117, City Hall Station, 
New York City. 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











Agency Wants 














INSURANCE BROKER 


having clientele approximating several thousand 
dollars monthly in premiums from Automobile 
business alone, desires to make connection with 
company offering liberal rates. All replies to 
this advertisement will be treated with strictest 
confidence. Address Broker, care THE SPEc- 
tator, P. O. Box 1117, City Hall Station, New 
York, N. Y. 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 


Telephone Walnut 3761 




















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
) REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix : 
Insurance Underwriters BROKERS’ LINES SOLICITED 


J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 





W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, Mar. ROCHESTER 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 








256 BROADWAY NEW YORK 
W. R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE ST. CHICAGO 
Telephone, Randolph 918 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 














GOBRINOS DE ,EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents 


Box 351 


San Juan Porto Rico 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansar Bldg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, lowa 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 

















J. L. MITCHELL 


ls prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. 

Temporary money advanced on strictly private 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 




















JNO. A. COPELAND 











F. M. SPEAKMAN, C. P. A. 














PP pans seca personal and confidential. CONSULTING CONSULTING ACTUARY 
Se eer ee eee nT ACTUARY BURNS & SPEAKMAN, Certified Public Accountants 
. = | 124-126 HURT BLDG. ATLANTA, GA. THE BOURSE PHILADELPHIA 
Actuarial 
FACKLER AND FACKLER T. C. RAFFERTY ABB LANDIS 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 








CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 











Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 





3& 

















December 23, 1920 


THE SPECTATOR 





Miscellaneous Insurance 








Insurance Lawyers 








IRELAND 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Equitable Life, Mutual Life, New 
York Life, Metropolitan, Aetna Life, John Hancock Mutual, 
Illinois Life, Boston Mutual and American Consui at Bel- 
fast. Cables: Mclldowie, Belfast. 














Insurance Examiners and Adjusters 








BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 
Phone Rector 8591-538-652 


INSURANCE ADJUSTERS 





Claim Investigations Appraisements (Auto Damage) 
Claim Adjustments Adjustments (Aero Claims) 
Auto Subrogation Claims 














LOSSES ARE ASSETS. 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 
Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
. TERRITORY: 


Virginia and North Carolina 








The circulation of the publications of 
The Spectator Company, including THE 
SPECTATOR, amounted for the year end- 
ing January I, 1920, to 1,247,605 copies, 
averaging about 24,000 weekly. These 
standard publications, cévering life, fire, 
casualty and miscellaneous insurance, 
are recognized as authorities in their par- 
ticular lines, and many have recetved 
the endorsements of the United States 
Government and State Insurance Depart- 
ments. The statistical and historical 
records of the various insurance comi- 
panies, news and educational articles, 
and convincing arguments rendering the 
prospect's mind receptive to the solicita- 
tion of insurance men, are thus given 
wide public circulation, constituting the 
most valuable SERVICE to the insur- 
ance companies. 











Che Oil Insurance Association has elected John 
li. Carr president; C. A. Ludlum and Neal Bassett, 
vice-presidents, and John C. Harding,  secretary- 
treasurer, 
Hart, of the Nebraska State 
bureau of Insurance, has been temporarily placed in 
arge of the Bankers Fire and the Bankers Automo- 
of Lincoln, pending the compliance of those com 
anies with with 


Secretary J. E. 





yi] 


certain requirements in connection 


their stocks and assets. 




















ON THE PERSONAL SIDE 














James B. Alley, of the firm of Alley, Eels & 
Co., brokers and surveyors of marine repairs, 
at 37 Liberty street, is in Europe on a business 
trip. 
cpens. 


He will return soon after the new year 


Charles FE. Peck of Willcox, Peck & Hughes, 
insurance brokers, has been ill for several days 
with bronchial pneumonia. 

Walter S. Detwiler, Philadelphia representa- 
tive of the Eagle Fire Insurance Company of 
this city, was a visitor at the home office a few 
days ago. 

F, B. Decker, repzesentative of the Home 
of New York in the Western part of the State, 
was in the city this week. Mr. Decker’s head- 
quarters are in Rochester. 

Fred W. Lawson, general manager of the 
Accident Insurance 
Mr. 
Lawson has heen doing business in the Westera 
States. 


London Guarantee and 


Company, was in the city a few days ago. 


Cecil P. Stewart, formerly of the American 
Merchant Marine Insurance Company, will 
pass the next two months in Europe, looking 
atter business. 

Thomas Watters, chief deputy of Insurance 
Commissioner Savage of Iowa has been de- 
nied permission to act as chief clerk of the 
Iowa Senate when the lowa Legislature con- 
venes. He has acted in that capacity for many 
sessions and knows the routing of the legis- 
lative assembly so thoroughly that the Senators 
made a request for his services. Commissioner 
Savage holds, however, that the work of the 
insurance Department at present is so im- 
portant that he cannot spare any of his head 
men. Mr. Savage and Mr. Watters were in 
New York recently attending the convention 
of Insurance Commissioners. 

B. A. Notzon, agency director for the New 
York Life at St. Joseph, Mo., has been trans- 
ferred to Denver in a similar capacity, suc- 
ceeding Dick Oliver, who was made supervisor 
at St. Louis. 

F. I. McGraw, assistant secretary of the 
Bankers Life of Des Moines, was injured in 
New York recently when an electric baggage 
truck ran over one foot as he was boarding a 
train at the start of his journey home. Three 
toes were crushed. A railroad surgeon boarded 
the train and took charge of the case. 

En 1G 
manager of the Westchester Fire, as of Janu- 
1o2r, according to an announcement by 


Storey will become assistant Westera 


ary I, 
W. E. Miller, who becomes manager on that 
dete. Mr. Storey started with the Western 


department of the Hartford about twenty years 
ago, working up through the various positions 
to examiner. He was sent into the field as 
State agent for Nebraska in 1905, and in 19! 
as transferred to the Great American as State 
agent in the same territory. In \pril, 1919, he 
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resigned to go into the local agency business 
at Lincoln as 
QO. W. Palm Insurance Agency. 


secretary and treasurer of the 


Wilbur E, Mallalieu, general manager of the 
National Board of Fire Underwriters, has re- 
ceived numerous congratulations upon the com- 
for that 
He has recently re- 


pletion of two decades of service 
prominent organization. 
turned to New York from a trip through the 
Western States. Mr. Mallalieu will start next 
week for the Pacific Coast to open a branch of 


the National Board at San Francisco. 


Carl .H: assistant 
tu the field agent of the United States Bureau 
ot Crop Estimates for the past twelve months 
Va., assume 
charge of a new department of the Hartford 


Robinson, who has been 


at Richmond, has resigned to 
which plans to develop crop insurance business. 
He will have charge of Virginia and North 
Carolina The include 
practically all risks to the farmer except hail 
ir:surance. 


territory. cover will 
Mr. Robinson’s duties will be simi- 
lar to those of a special agent and adjuster in 
the fire line. He is a graduate of Richmond 
College, and had considerable business experi- 
ence before entering the Government service. 


M. G. 


Union Indemnity Company, is to become man- 


Foster, recently resigned from the 


ager of a new casualty department in the Wray- 
Bern Agency. He has had considerable experi- 
ence, having been formerly connected with the 
Great Eastern Casualty and with the 
Ocean Accident and Guarantee Corporation. 


also 


E. J. Hollister, superintendent of the insur- 
ance service department of Bradstreets’, will 
speak before the Insurance Club of Milwaukee 
on December 27. 


Mercantile Reports in Fire Underwriting.” 


His subject will be, “Use of 


Chauncey S. S. Miller, manager of the pub- 
licity department of the North British 
Mercantile Insurance Company, Ltd., 


and 
spoke 
before an organization of insurance and busi- 
ness men at Patchogue, L. I., 
this week. 
chology.” 


on Tuesday of 
His subject was “Advertising Psy- 

William L. Dennis, assistant secretary of the 
Home Insurance celebrated his 
birthday on Monday of this week. 


Company, 
He was pre- 
sented with a large bunch of American Beauty 
roses in honor of the occasion. 

John D. agent 
Pennsylvania Fire in Eastern Pennsylvania, 


Boniface, special for the 
and who has been appointed assistant general 
adjuster at the home office in New York, has 
taken up his new duties, 


-The Pittsburgh Fire was licensed in 


California. C. J. 
Capital Fire, will attend to its business 


rece ntly 


Stovel, managing underwriter of the 


Marine recently declared 
a dividend of 100 per cent on its capital stock, thus 
increasing it from $250,000 to $500,000. 


The Virginia Fire and 
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THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kansas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 


Thursday 





dhe New Fourteenth Edition of 


PROMINENT PATRONS 
OF LIFE INSURANCE 


The above-named book is widely recognized as 
one of the 


BEST CANVASSING DOCUMENTS 


ever issued. Its contents have been carefully revised 
for the new edition, and many new names have been 











added, so that the work now contains names of some 





MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 
Policies Issued on the Weekly Plan Only 
‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 











Casualty Life 


RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


Fire 


6000 PERSONS 
carrying from 
$50,000 to $4,500,000: 
of Life Insurance. Also 


400 LETTERS 


commending life insurance for protection and in- 





vestment. 
PRICES: 
Limp Cloth Binding Flexible Textile Binding 
$1.50 Single copy $2.00 
120.00 100 copies 160.00 
450.00 500 copies 600.00 
600.00 1000 copies 900.00 


THE SPECTATOR COMPANY. 


CHICAGO OFFICE Publishers 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














SAFETY for 
THE WIDOW’S MONEY 


Through The, 














Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and. 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 


° MONTHLY 
' INCOME 
PLAN 


A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 




















GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 





Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
. Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville. Ky 
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Life Insurance 
Salesmanship Aids 


FOUR BOOKS BY AN EXPERT 


“BUSINESS INSURANCE” 


By Forbes Lindsay 


A Concise Description of the Adaptation of Life Insurance 
to the Protection of Corporations, Business Firms and Individ- 
uals: 


This is a book designed to aid the agent in acquiring the 
ability to formulate plans to meet the needs of business firms 
and corporations for protection. 


Business Insurance Principles Illustrated by Typical Ex- 
amples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 





“PRACTICAL POINTERS” 


Author of ‘‘Efficiency,’’ ‘‘The Psychology of a Sale,’’ Etc. 


The chapter titles include Efficiency; The Efficient Agent; 
Life Insurance as a Vocation; To the Beginner; Purpose; That 
Blockhead Word; Habit; System; Prospects; Policy Illustra- 
tions; Competition; Delivering the Policy; Settlements; The 
Blues; The Viewpoint; Waste; Sentiment in Business; Pointed 
Policy Presentation; Luck; After Hours; Telling Talk. 


Surely a book of 128 pages of real ‘‘Practical Pointers,” 
handsomely bound in flexible leather, is worth $1.50 to you? 
Wouldn’t one good suggestion, which would enable you to 
secure an application, be worth more than this? The sooner 
you have this book, the better it should be for your bank ac- 
count. Write for it today. 


Price, $2.00, in green flexible binding. 


“EFFICIENCY ”—NneEw EDITION 


Two large editions of this work having been exhausted, the 
author has revised the book, making it more forceful in many 
respects. 


The work comprises Practical Lessons in Life Insurance 
Salesmanship as Evolved from the Practice of Forbes Lindsay, 
a Life Insurance Manager. Ten Chapters covering the whole 
range of fitness producing Efficiency. 


Price, flexible binding. .$1.25. Price, Stiff Paper, $1.00 


“THE PSYCHOLOGY OF A SALE” 


By the same author—Treats of the mental process involved 
in a sale, handled in a practical manner with a strict avoidance 
of anciful theory. 


Price, flexible binding. . $1.25 
WRITE FOR DESCRIPTIVE CIRCULARS 





Price, Stiff Paper, $1.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE - 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











NEW EDITION 


Inheritance Taxation 


A Talking Proposition 
for Life Insurance 


A second edition of Gleason & Otis on Inheritance Taxation 
has just been published, treating of the Inheritance Tax Law, 
State and Federal, under six topics as follows: 


1 The nature of the tax and the constitutional 
principals that limit and control its imposition. 

2. The different transfers taxable, viz., by will, 
interstate law, gift in comtemplation of death, 
life insurance, etc. 

3. The parties and their interests, residence of the 
decedent, relationship of the beneficiaries, ex- 
emptions, life estates, remainders, mortuary ta- 
bles and calculations of the value of life interests. 

4. The property transferred and the problems aris- 
ing out of its situs and valuation. 

5. Procedure, necessarily confined to the New York 
practice, though it is largely followed in other 
States, and authorities from those States are 
cited where applicable. 

6. General resume of the status and an extended 
discussion of the provisions of the Federal and 
New York acts. 


There was quite a wide sale of the first edition af this book 
published in 1917, and among insurance men it attracted much 
attention and numerous copies were sold. 

The new edition is a modern, complete and exhaustive 
treatise on the problems arising from graded inheritance tax- 
ation rates, non-resident estates and conflicting jurisdictions, 
with the revised statutes of the several States and the latest 
Federal Act. 


Life Insurance and Inheritance Taxation 


Insurance of the inheritance tax provides a means for paying 
the tax due on any estate without sacrificing any part of the 
estate by a forced sale in an unfavorable market. To that 
extent insurance of the inheritance tax assists the Government 
and State authorities in collecting the tax due promptly. 

Therefore Life Insurance and Inheritance Taxation is prov- 
ing a very vital question with Insurance Agents, and this new 
edition of Gleason & Otis on Inheritance Taxation ought to 
have a large sale in the insurance field, for the following reasons. 


No State but Tennessee taxes life insurance when 
payable direct to the beneficiary and not to the estate. 

The Federal statute of 1919 taxes insurance poli- 
cies aggregating more than $40,000 as part of the 
estate, although payable direct toa beneficiary. This 
provision is of doubtful constitutionality. 

The increase of inheritance taxation, both State 
and Federal, makes it advisable to create a sinking 
fund through life insurance for the payment of such 
taxes in order to preserve intact the securities of an 
estate. 

Every estate of $50,000 must pay a Federal tax and 
every estate must pay a tax in the State of domicile, 
except in South Carolina, Alabama and Florida, and 
the District of Columbia. In addition to this, nearly 
every State taxes the transfers of stock in domestic 
corporations held by non-resident decedents. 


These facts and many others of interest to life insurance agents 
and investors appear in the new edition of Gleason & Otis on 
Inheritance Taxation. This is the only work on the subject 
published in five years and contains all the statutes, both State 
and Federal. 

The special chapter on life insurance, page 157 of the new 
edition, reviews the authorities in the several States on the 
subject of life insurance as related to Inheritance Taxation. 


One volume, 1205 pages, bound in Buckram 
Price per copy, $10.00 


THE SPECTATOR COMPANY 


Selling Agents 


CHICAGO NEW YORK 
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ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN= 
DORSED BY PRESIDENT-ELECT HARD= 
ING, PRESIDENT WILSON, AND 
EX-PRESIDENTS CLEVELAND, 
ROOSEVELT AND TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR 
1000 copies........$25.00 


5000 copies........ 100.00 
10,000 copies........180.00 


Sample copy 15 cents 
100 copies..........$4.00 


500 copies..........15.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 


INSURANCE CO. New York Department: 


a 57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 


OPPORTUNITY 


Capable life insurance man for superin= 
tendent or agency director. Good salary 
to the right man. Address E. S., care 
THE SPECTATOR, P. O. Box 1117, City 
Hall Station, New York City, N. Y. 




















ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, PresipEnr. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 

Papo se mma and Ordinary Life Insurance polic'ss issued upon all attractive forms 
of policies. 








A VALUABLE NEW BOOK 


MARINE INSURANCE 
By Solomon S. Huebner, 


Professor of Insurance and Commerce, Univer= 
sity of Pennsylvania. 


This clearly written and comprehensive work 
treats of 
PRINCIPLES AND PRACTICES IN MARINE 
INSURANCE AND ITS FUNCTIONS; TYPES 
OF UNDERWRITERS AND POLICIES; AN= 
ALYSIS OF CONTRACTS AND PERILS 
COVERED; AVERAGE; LOSSES: 
CARGO AND FREIGHT INSUR= 
ANCE, ETC.—WITH FORMS 


PRICE, $3.00 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
'NBURANCE EXCHANGE NEW YORK 

















State Mutual Life Assurance Co. 
of WORCESTER, MASS. 


Incorporated 1844 
Commenced business June 1, 1845 , 


1920 


is the 75th ANNIVERSARY of our commence= 

ment in business. 
: From the beginning the first consideration has 
been to furnish absolute protection to policyholders and bene= 


ficiaries. ; ; 
This practice has resulted in satisfied policyholders—the first 


essential to the agents’ success. 


B. H. W-ight, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies ‘ 


_ The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 

















Look! 
Listen! 


Stop! 


A Michigan Company 


for 


Michigan People 


Detroit, Michigan Liberal Contracts to Live Agents 


ELMER FB. DEARTH Upto the minute policies. Write us. 
President 














NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt 
56 i 72 Kilby Street, Boston, Masa. 


Richton Ave., Detroit, 
W. P. RAY | t FRANK G. DELA HUNT, 
Terre Ly —igaa 





ERIK LINDSKOG, Special Agent 
C. C. CRAND : 
0. ¢ ALL, Spedal Agent 7 W. Lake St, noe, 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 
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[- 
Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION. LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 
United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 


‘‘OUR BONDS GUARANTEE INTEGRITY”’ 


SURETY A CASUALTY 
BONDS INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 

















We have passed the 


HALF BILLION MARK 


with over $530,000,000 
of insurance now in force. 


BANKERS LIFE COMPANY. 


Des Moines 


Geo. Kuhns, President 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 











GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


We have a few attractive Agency openings in the 
State of North Carolina. If you are in earnest, ad- 


dress: 
BUFORD R. STONE, STATE MANAGER 
REIDSVILLE, N. C. 




















Curae lumd 
ilic 
Intolerant 


@iritelate! 


PURE LIFE 
INSURANCE 
PROTECTION 


NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


JACOB R. HALL, President FRANKLIN W. FORT, Vice President 
WM. F. BIRCH, Vice President F. L. BROKAW, Secretary 





Western Department. Pacific Coast Department, 
140 Sansome St., 
Cal. 


Insurance a Bidg., 
Chicago, 


San 
H. H. INGALLS, Manacge SEELEY & CO., Manaczers 

















LIBERTY NATIONAL 


FIRE INSURANCE CoO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 
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gq ) : Peles et eee” sen’ oO le TWO BOOKS BY WILLIAM ALEXANDER 
the up-to-date needs of the public H 
H and proven field programs thatresult What the Author says about these Books 
in larger incomes to agents make E 1. WHAT LIFE INSURANCE IS me hein = DOES 
; “The agent who wants to serve the public and who wishes 
E this an ideal company to pneeet. Ss to be a convincing and successful salesman must know of 
his own knowledge that life i pe rests oe —- 
! foundation as steadfast as the everlasting hills onse- 
G 1894 1920 0 quently every insurance salesman should read a primer such 
THE L as this which deals with fundamental principles.” 
Ww oe 1 2. HOW TO SELL INSURANCE—(Just Published) 
T E L | F E D “This is a practical guide to the insurance salesman. It 
rt) is nO more important than the — book, a: : = prove 
more entertaining and profitable, as the effort has been to 
Ww INSURANCE COMPANY = embody in it all oe a anes canvassing that the agent 
will need in his work in the field.” 
INDIANAPOLIS 
T Y 
OVER SEVENTEEN MILLION WHAT LIFE INSURANCE IS AND WHAT IT DOES 
H DOLLARS IN SECURITIES 0 Price per copy bound in cloth, $1.50 > 
F 3 
0 Deposited with Auditor of State of Pa HOW TO SELL INSURANCE 
F Indiana for the Sole Protection of rR Price per copy bound in cloth, $2.00 
Policyholders. —— 
A Liberal discounts are allowed on both of these books sold 
° i tities. 
oO Good Territory and Remunerative N aa al 
A Contracts for Men Who Can “Do I PUBLISHED BY 
a T THE SPECTATOR COMPANY 
K On Agency Matters Address E CHICAGO OFFICE 135 WILLIAM STREET 
CHAS. F. COFFIN, Vice-President INSURANCE EXCHANGE NEW YORK 
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AN INVALUABLE THE CONDENSED _ FOR UNDERWRITERS 
T 
“aie CHEMICAL DICTIONARY BROKERS, ETC. 


Names and uses of 7,000 chemicals, with 
synonyms; chemical formulas; colors; 
properties; constants; specific gravities; 
melting points; boiling points; solubility 
in water, alcohol, ether and other sol- 
vents; their preparation and materials 
from which they are made; with a brief 
outline of the process; their grades and 
the. kinds of containers in which they 
are customarily shipped. 

Fire Hazards are also defined, and the rail- 
road shipping regulations are given. 

Chemicals are arranged alphabetically. 

Book contains 528 pages, 6xg inches in 
size, 

Specimen Subject Showing Method 
of Treatment. 

Acetaldehyde (Ethyl aldehyde, Acetic 
aldehyde, Ethanol, Aldehyde) 

CHs CHO. 
Color and properties: Colorless, light, 


mene liquid; - pungent, fruity 
odor. 

















Constants: Specific gravity 0.801; boil- 
ing-point 21°C. 

Soluble in water, alcohol and ether. | 
Derivation: (1) Commercially obtained 
(a) from “first runnings” of alcohol 

stills by fractionation in a special still; 

(b) by passing alcohol vapor over 
| 











platinum black; (c) by synthesis from 
acetylene gas. (2) By pouring a mix- 
ture of 90 per cent. alcohol and con- 
centrated sulfuric acid into a_ solution 
of potassium bichromate. The mix 
ture is heated in a reflux apparatus 
and subsequently distilled. 


Method of purification: Rectification 
in a special type of still. 


Grades: Technical. 

Containers: Iron drums. { 
Uses: Paraldehyde; organic synthesis; | 
silvering mirrors; dyestuffs. | 
Fire hazard: Dangerous. 


Raiiroad shipping _ regulations: Red 
label 























PRICES, PER COPY, DELIVERED 
STIFF COVER EDITION, $5.30 FLEXIBLE COVER EDITION, Thumb Indexed, $6.30 


Chicago. Office: THE SPECTATOR COMPANY 135 wWituiam streer | 


INSURANCE f EXCHANGE Sole Selling Agents for THE INSURANCE WORLD __ New York Hi 
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